
DOCUMENT 1







































TMA Project Number 2523

FIRM

DeSesa Engineering

Magic Touch

Performance Mechanical

SRJ Mechanical

1729 ROUTE 35  WALL, NEW JERSEY 07719     PH: (732) 262.0046     FX: (732) 262.0045     INFO@TM-ARCHITECTS.COM     WWW.TM-ARCHITECTS.COM

$493,000

$468,000

BASE BID

 Manasquan School District

Boiler Replacements at Manasquan ES Bid Opening - June 6, 2025- 11:00a.m.

$548,400

$665,500
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June 10, 2025 2025-2026 EXTERNAL PLACEMENTS DOCUMENT        

Student Contract Annual ESY Estimated Sept-June Estimated Approval End
No. Placement Date Tuition Transportation Transportation Date Date

& Extra Svcs.
JULY 2025 - AUGUST 2025 ESY ONLY

JULY 2025 - JUNE 2026 PLACEMENTS

5128030635 Hawkswood School, Eatontown July - June $90,098.40 TBD TBD 5/6/2025

1675443924 Hawkswood School, Eatontown July - June $90,098.40 N/A $20,200 (12 months) 5/6/2025

8301703925 Hawkswood School, Eatontown July - June $142,388.40 TBD TBD 5/6/2025
Plus Extraordinary Services $52,290.00

1667616081 Wall Township High School July - June TBA N/A $20,200 (12 months) 6/10/2025
Nursing Services - Bayada $60,000

Nursing Services - Perferred Home Health Care $40,000

SEPTEMBER 2025 - JUNE 2026 PLACEMENTS
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Report PO_DETAILS_BOE:   Purchase Order by PO# for BOE
Run on 6/9/2025 3:48PM

PO-25-0002479 to Brick Twp Bd Of Ed 

 
PO TOTAL COST: $1,766.65 

-------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------

PO-25-0002480 to Amazon.Com Llc 

 
PO TOTAL COST: $34.49 

-------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------

PO-25-0002481 to Paper Transactions 

 
PO TOTAL COST: $7,260.00 

-------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------

PO-25-0002482 to Safe Schools Integrated Pest Management 

 
PO TOTAL COST: $95.00 

-------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------

PO-25-0002483 to AAB Entertainment LLC 

 
PO TOTAL COST: $1,950.00 

-------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------

PO-25-0002484 to Lion Invitational 

 
PO TOTAL COST: $652.00 

-------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------

6/9/2025 3:48pm© SchoolFi Page 1 of 35

Item Description Unit Price Qty Total Price

2023-2024 TUITION ADJSUTMENT 1766.65 1 1766.65

. 1

Invoice 25-0114 1

Item Description Unit Price Qty Total Price

BagDream 16x6x12 Inches 50Pcs Kraft Paper Bags with Handles Bulk, Large Gift Bags for Shopping, Grocery, Retai, Merchandise, Party Favor
Gifts, Recyclable Navy Blue Paper Sacks

34.49 1 34.49

Item Description Unit Price Qty Total Price

Paper Transaction for Commission for the Blind and Visually Impaired Tuition 7260.00 1 7260.00

Item Description Unit Price Qty Total Price

TREATMENT FOR ANTS - BOE / 2ND FLOOR 95.00 1 95.00

Item Description Unit Price Qty Total Price

DJ Service for Junior prom 1275.00 1 1275.00

Social Media Photo Booth 675.00 1 675.00

Item Description Unit Price Qty Total Price

4/26/25 - 35th annual lion invitational 652.00 1 652.00

DOCUMENT E



Report PO_DETAILS_BOE:   Purchase Order by PO# for BOE
Run on 6/9/2025 3:48PM

PO-25-0002485 to Kehoe, Deborah 

 
PO TOTAL COST: $2,460.00 

-------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------

PO-25-0002486 to Ron Deramo 

 
PO TOTAL COST: $95.00 

-------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------

PO-25-0002487 to Beachside Productions 

 
PO TOTAL COST: $1,990.00 

-------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------

PO-25-0002488 to Valerie Hannafey 

 
PO TOTAL COST: $5,140.80 

-------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------

PO-25-0002489 to Rke Athletic Lettering 

 
PO TOTAL COST: $255.00 

-------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------

PO-25-0002490 to Jimmys Cucina 
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Item Description Unit Price Qty Total Price

2025 SPRING TUITION REIMBURSEMENT 2460.00 1 2460.00

Item Description Unit Price Qty Total Price

5/1/25 - varsity softball v. new egypt 95.00 1 95.00

Item Description Unit Price Qty Total Price

Sound for Drama 1990.00 1 1990.00

Item Description Unit Price Qty Total Price

NURS600 - 3 CREDITS 2565.80 1 2565.80

NURS 616 - 3 CREDITS 2575.00 1 2575.00

SPRING 2025 TUITION REIMBURSEMENT 1

Item Description Unit Price Qty Total Price

ADDITIONAL JACKETS FOR GOLF OUTING 1

1/S
2/M
1/L
1/XXL
1/XXXL
1/WS

255.00 1 255.00

Item Description Unit Price Qty Total Price

25 Pizzas and 3 salads 918.75 1 918.75



Report PO_DETAILS_BOE:   Purchase Order by PO# for BOE
Run on 6/9/2025 3:48PM

PO TOTAL COST: $918.75 

-------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------

PO-25-0002491 to Christian Brothers Academy 

 
PO TOTAL COST: $50.00 

-------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------

PO-25-0002492 to Kozusko, Steven 

 
PO TOTAL COST: $95.00 

-------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------

PO-25-0002493 to Manasquan Cafeteria 

 
PO TOTAL COST: $360.00 

-------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------

PO-25-0002494 to William Jeffray 

 
PO TOTAL COST: $92.00 

-------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------

PO-25-0002495 to Trills & Thrlls Music Festivals 

 
PO TOTAL COST: $5,399.00 

-------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------

PO-25-0002496 to Nickerson Nj, Inc 
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Item Description Unit Price Qty Total Price

entry fee for jv boys lacrosse tournament 50.00 1 50.00

Item Description Unit Price Qty Total Price

5/1/25 - varsity softball v. new egypt 95.00 1 95.00

Item Description Unit Price Qty Total Price

Grade 8 trip Breakfast 360.00 1 360.00

Item Description Unit Price Qty Total Price

Softball ref 92.00 1 92.00

Item Description Unit Price Qty Total Price

Band and Chorus trip 5399.00 1 5399.00

Item Description Unit Price Qty Total Price

Boys 300 Gang Bathroom (2) 42" CROWN HR - 1"; (1) 36.75" Panel; High Density Polymer; Hammered Stainless; (1) WHS w/Post 18"X 48";
High Density Polymer; Hammered Stainless; (1) 4" Pilaster; High Density Polymer; Hammered Stainless

1

4" Pilaster; High Density Polymer; Hammered Stainless 223.89 1 223.89

36.75" Panel; High Density Polymer; Hammered Stainless 764.49 1 764.49

WHS w/Post 18" X 48"; High Density Polymer; Hammered
Stainless

382.25 1 382.25



Report PO_DETAILS_BOE:   Purchase Order by PO# for BOE
Run on 6/9/2025 3:48PM

 
PO TOTAL COST: $1,603.06 

-------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------

PO-25-0002497 to Scoles Floorshine Industries 

 
PO TOTAL COST: $6,798.46 

-------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------

PO-25-0002498 to Greensgroomer 

 
PO TOTAL COST: $214.19 

-------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------

PO-25-0002499 to Reichey, Teresa 

 
PO TOTAL COST: $1,495.00 

-------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------

PO-25-0002500 to Maynard Electric 

 
PO TOTAL COST: $500.00 

-------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------

PO-25-0002501 to Decker Equipment / School Fix
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Item Description Unit Price Qty Total Price

Crown 1" headrail - Total Length: 84" 22.49 7 157.43

. 1

Installation Included for (2) 42" CROWN HR - 1"; (1) 36.75" Panel; High Density Polymer; Hammered Stainless; (1) WHS w/Post 18"X 48"; High
Density Polymer; Hammered Stainless; (1) 4" Pilaster; High Density Polymer; Hammered Stainless

*REMOVAL & DUMPSTER NOT INCLUDED*

1

. 1

. 1

Installers Field Verification (350-275(discount)) 75.00 1 75.00

Quote # 1025246 1

Item Description Unit Price Qty Total Price

GARBAGE PAILS, TRASH LINERS, TOILET TISSUE, PAPER TOWELS, TISSUES ... 6798.46 1 6798.46

Item Description Unit Price Qty Total Price

GROOMER CONTROL CABLE - QUOTE #178 180.00 1 180.00

Item Description Unit Price Qty Total Price

3 CREDITS - COURSE # LDN633
SEE ATTACHED

1495.00 1 1495.00

Item Description Unit Price Qty Total Price

SERVICE CALL FOR BROKEN OUTLETS IN THE HS LOCKER ROOM 500.00 1 500.00



Report PO_DETAILS_BOE:   Purchase Order by PO# for BOE
Run on 6/9/2025 3:48PM

 
PO TOTAL COST: $112.65 

-------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------

PO-25-0002502 to 4Imprint, Inc. 

 
PO TOTAL COST: $1,184.79 

-------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------

PO-25-0002503 to NY Lounge Decor Inc. 

 
PO TOTAL COST: $1,266.00 

-------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------

PO-25-0002504 to Lakewood Blue Claws 

 
PO TOTAL COST: $504.00 

-------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------

PO-25-0002505 to Sundaes 

 
PO TOTAL COST: $38.10 

-------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------

PO-25-0002506 to Herner, Art 

 
PO TOTAL COST: $92.00 

-------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------

PO-25-0002507 to Stone Graphics Company, Inc. 

 
PO TOTAL COST: $165.00 

-------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------
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Item Description Unit Price Qty Total Price

QUOTE 617171A - HS BAND ROOM RESTROOM SIGNAGE - 47.85 2 95.70

Item Description Unit Price Qty Total Price

Visors, Trucker Hats, Sunglasses 1184.79 1 1184.79

Item Description Unit Price Qty Total Price

Grade 8 dance floor 1266.00 1 1266.00

Item Description Unit Price Qty Total Price

Boardwalk bundle tickets to game on 5/21/25. 18.00 28 504.00

Item Description Unit Price Qty Total Price

Ice cream for march madness winner 38.10 1 38.10

Item Description Unit Price Qty Total Price

Softball 92.00 1 92.00

Item Description Unit Price Qty Total Price

BANNER FOR ACTIVE RELEASE CHIROPRACTICE 165.00 1 165.00



Report PO_DETAILS_BOE:   Purchase Order by PO# for BOE
Run on 6/9/2025 3:48PM

PO-25-0002508 to Jacobs Demolition And Carting 

 
PO TOTAL COST: $710.00 

-------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------

PO-25-0002509 to Manasquan Combined Scholarhip Account 

 
PO TOTAL COST: $8,500.00 

-------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------

PO-25-0002510 to Culinary Classics 

 
PO TOTAL COST: $400.00 

-------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------

PO-25-0002511 to Karen Hill Miske 

 
PO TOTAL COST: $350.00 

-------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------

PO-25-0002512 to FATIMA MULROY 
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Item Description Unit Price Qty Total Price

Dumping Fee-20 Yard for Manasquan Elementary School - 168 Broad St., Manasquan, NJ 685.00 1 685.00

Estimated delivery on 5/16/25 1

Fuel Surcharge 25.00 1 25.00

. 1

Estimate #7530 1

Item Description Unit Price Qty Total Price

Moving money from AOF account to combined scholarship account to create checks 8500.00 1 8500.00

Item Description Unit Price Qty Total Price

Assorted sandwiches, pasta salad, tossed salad, soda, water, cookies 10.00 40 400.00

Item Description Unit Price Qty Total Price

SPRING SHOW 125.00 1 125.00

SPRING SHOW REHEARSALS 75.00 3 225.00

Item Description Unit Price Qty Total Price

Airfare for Conference Travel 444.80 1 444.80

Mileage to and from Airport 16.92 1 16.92

Tolls 7.89 1 7.89

Hotel April 9-11 (GSA Rate for Lodging) 377.59 1 377.59

Meals/Incidents:
GSA Rate $69x2 (First and Last Day)+$92

230.00 1 230.00



Report PO_DETAILS_BOE:   Purchase Order by PO# for BOE
Run on 6/9/2025 3:48PM

PO TOTAL COST: $1,077.20 

-------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------

PO-25-0002513 to Saker Shoprites, Inc. 

 
PO TOTAL COST: $103.59 

-------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------

PO-25-0002514 to Minuteman Press 

 
PO TOTAL COST: $5,589.00 

-------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------

PO-25-0002515 to Njasa 

 
PO TOTAL COST: $395.00 

-------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------

PO-25-0002516 to Shore Conference Of Schools 

 
PO TOTAL COST: $420.00 

-------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------

PO-25-0002517 to Matt Kukoda 

 
PO TOTAL COST: $72.11 

-------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------

PO-25-0002518 to John Terrigno 

 
PO TOTAL COST: $68.00 

-------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------
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Item Description Unit Price Qty Total Price

see attached receipt 103.59 1 103.59

Item Description Unit Price Qty Total Price

Graduation Lawn Signs 23.00 252 5796.00

Item Description Unit Price Qty Total Price

Registration for NJ School Administrator Residency Mentor Training for:
Jesse Place, Assistant Superintendent

395.00 1 395.00

Item Description Unit Price Qty Total Price

entry fees for sct: baseball, boys lacrosse, girls lacrosse @ $100.00; boys tennis @ $120. 420.00 1 420.00

Item Description Unit Price Qty Total Price

NJ Principal Cert 72.11 1 72.11

Item Description Unit Price Qty Total Price

5/8/25 - jv baseball v. rbc 68.00 1 68.00



Report PO_DETAILS_BOE:   Purchase Order by PO# for BOE
Run on 6/9/2025 3:48PM

PO-25-0002519 to John Ross 

 
PO TOTAL COST: $68.00 

-------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------

PO-25-0002520 to Paul Kane 

 
PO TOTAL COST: $50.00 

-------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------

PO-25-0002521 to Michael Deas 

 
PO TOTAL COST: $68.00 

-------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------

PO-25-0002522 to Brian Gray 

 
PO TOTAL COST: $68.00 

-------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------

PO-25-0002523 to East Brunswick Athletic Funds 

 
PO TOTAL COST: $60.00 

-------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------

PO-25-0002524 to Amazon.Com Llc 

 
PO TOTAL COST: $129.19 

-------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------

PO-25-0002525 to Peaches & Ice Cream LLC. 

6/9/2025 3:48pm© SchoolFi Page 8 of 35

Item Description Unit Price Qty Total Price

5/8/25 - jv baseball v. rbc 68.00 1 68.00

Item Description Unit Price Qty Total Price

2025 spring track assignor's fee 50.00 1 50.00

Item Description Unit Price Qty Total Price

5/8/25 - jv boys lacrosse v. trn 68.00 1 68.00

Item Description Unit Price Qty Total Price

5/8/25 - jv boys lacrosse v. trn 68.00 1 68.00

Item Description Unit Price Qty Total Price

4/12/25 - east brunswick invitational - track 60.00 1 60.00

Item Description Unit Price Qty Total Price

Senior Trip and Prom Supplies 129.19 1 129.19

Item Description Unit Price Qty Total Price

235 Ice Creams 705.00 1 705.00



Report PO_DETAILS_BOE:   Purchase Order by PO# for BOE
Run on 6/9/2025 3:48PM

PO TOTAL COST: $705.00 

-------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------

PO-25-0002526 to Algonquin Arts Theatre 

 
PO TOTAL COST: $401.00 

-------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------

PO-25-0002527 to Nj Sea Grant Consortium 

 
PO TOTAL COST: $650.00 

-------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------

PO-25-0002528 to Manasquan Combined Scholarhip Account 

 
PO TOTAL COST: $250.00 

-------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------

PO-25-0002529 to Jostens 

 
PO TOTAL COST: $5,520.00 

-------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------

PO-25-0002530 to Tara Hudson 

 
PO TOTAL COST: $55.93 

-------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------

PO-25-0002531 to Noble Productions 

 
PO TOTAL COST: $2,950.00 

-------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------
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Item Description Unit Price Qty Total Price

class trip 401.00 1 401.00

Item Description Unit Price Qty Total Price

Grade 6 field trip 650.00 1 650.00

Item Description Unit Price Qty Total Price

Cameron Lieb - The MHS Standout Performing Artist Award 250.00 1 250.00

Item Description Unit Price Qty Total Price

Graduation Package 5520.00 1 5520.00

Item Description Unit Price Qty Total Price

MILESAGE REIMBURSEMENT FOR WORKSHOP 5/13/25.
BD APPROVED 4/15/25

55.93 1 55.93

Item Description Unit Price Qty Total Price

Senior Prom DJ 2200.00 1 2200.00

Social Photo Booth 750.00 1 750.00



Report PO_DETAILS_BOE:   Purchase Order by PO# for BOE
Run on 6/9/2025 3:48PM

PO-25-0002532 to Natural Green Lawn Care 

 
PO TOTAL COST: $2,653.00 

-------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------

PO-25-0002533 to Michael Impresa 

 
PO TOTAL COST: $105.00 

-------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------

PO-25-0002534 to Drew Sander 

 
PO TOTAL COST: $105.00 

-------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------

PO-25-0002535 to Robert Worthington 

 
PO TOTAL COST: $68.00 

-------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------

PO-25-0002536 to Thomas Smeraldi 

 
PO TOTAL COST: $68.00 

-------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------

PO-25-0002537 to Steve Weiss Music, Inc. 

 
PO TOTAL COST: $98.95 

-------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------

PO-25-0002538 to Meehan Carting Inc 

6/9/2025 3:48pm© SchoolFi Page 10 of 35

Item Description Unit Price Qty Total Price

REPAIRS TO IRRIGATION SYSTEM - NOZZLE, ROTARY HEADS, DRIP LEAKS, ZONE LEAKS - QUOTED 5/5/25 2653.00 1 2653.00

Item Description Unit Price Qty Total Price

4/24/25 - varsity baseball v. central regional 105.00 1 105.00

Item Description Unit Price Qty Total Price

4/24/25 - varsity baseball v. central regional 105.00 1 105.00

Item Description Unit Price Qty Total Price

4/24/25 - jv baseball v. central regional 68.00 1 68.00

Item Description Unit Price Qty Total Price

4/24/25 - jv baseball v. central regional 68.00 1 68.00

Item Description Unit Price Qty Total Price

Acme Train Locomotive Whistle for Band Concert 89.95 1 89.95

Item Description Unit Price Qty Total Price

Estimated delivery on 5/16/25 1

Dumping Fee-20 Yard for Manasquan Elementary School - 168 Broad St., Manasquan, NJ 625.00 1 625.00



Report PO_DETAILS_BOE:   Purchase Order by PO# for BOE
Run on 6/9/2025 3:48PM

PO TOTAL COST: $625.00 

-------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------

PO-25-0002539 to Sweetwater Sound Inc. 

 
PO TOTAL COST: $1,900.00 

-------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------

PO-25-0002540 to Magic Touch Construction Co. Inc 

 
PO TOTAL COST: $670.17 

-------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------

PO-25-0002541 to Mr. Keys Inc. 

 
PO TOTAL COST: $660.00 

-------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------

PO-25-0002542 to Count Basie Center for Arts 
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Item Description Unit Price Qty Total Price

Sound 1900.00 1 1900.00

Item Description Unit Price Qty Total Price

Toilet spud trim kit 46.35 1 46.35

Sloan vacuum breaker 19.99 1 19.99

2 plumbers @ 2 hours each 124.44 4 497.76

1 1/2 spud 52.50 1 52.50

Invoice #42437P-MO 1

Sloan o ring 2.90 1 2.90

Truck consumables 35.00 1 35.00

10% Material Charge 15.67 1 15.67

. 1

Item Description Unit Price Qty Total Price

Quote #8780 1

ML1525 keyed to V60 control key
For Elementary School
This quote is for locks only. If control keys are needed,
they are not included in this price.

Lead time is 6 to 8 weeks.

22.00 30 660.00

. 1

Item Description Unit Price Qty Total Price

5 Basie Tickets 100.00 1 100.00



Report PO_DETAILS_BOE:   Purchase Order by PO# for BOE
Run on 6/9/2025 3:48PM

PO TOTAL COST: $100.00 

-------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------

PO-25-0002543 to Nevco Inc. 

 
PO TOTAL COST: $405.00 

-------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------

PO-25-0002544 to John Kelly 

 
PO TOTAL COST: $68.00 

-------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------

PO-25-0002545 to Courtney Richardson 

 
PO TOTAL COST: $100.00 

-------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------

PO-25-0002546 to Amazon.Com Llc 

 
PO TOTAL COST: $142.50 

-------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------

PO-25-0002547 to NJSIAA 

 
PO TOTAL COST: $520.00 

-------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------

PO-25-0002548 to Gregory Bitsko 

 
PO TOTAL COST: $100.00 

-------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------
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Item Description Unit Price Qty Total Price

wireless handheld control (softball) 405.00 1 405.00

Item Description Unit Price Qty Total Price

5/12/25 - jv girls lacrosse v. wall 68.00 1 68.00

Item Description Unit Price Qty Total Price

5/12/25 - varsity girls lacrosse v. wall 100.00 1 100.00

Item Description Unit Price Qty Total Price

ASTM WORK SHOES FOR JASON SHIPLEY - KEEN UTILITY WORK BOOTS 142.00 1 142.00

Item Description Unit Price Qty Total Price

state entry fees: baseball, softball, boys lacrosse, girls lacrosse @ $90.00; boys team tennis @ $120.00;
1 tenns singles @ $20.00; 1 tennis doubles @ $20.00

520.00 1 520.00

Item Description Unit Price Qty Total Price

5/12/25 - varsity girls lacrosse v. wall 100.00 1 100.00



Report PO_DETAILS_BOE:   Purchase Order by PO# for BOE
Run on 6/9/2025 3:48PM

PO-25-0002549 to Valenziano, Tony 

 
PO TOTAL COST: $68.00 

-------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------

PO-25-0002550 to DeFrancisi, Judy 

 
PO TOTAL COST: $100.00 

-------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------

PO-25-0002551 to William Daley 

 
PO TOTAL COST: $100.00 

-------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------

PO-25-0002552 to Porrino, Fred 

 
PO TOTAL COST: $68.00 

-------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------

PO-25-0002553 to Albarino Tapas and Wine Bar 

 
PO TOTAL COST: $1,692.00 

-------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------

PO-25-0002554 to First Student 

 
PO TOTAL COST: $375.00 

-------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------

PO-25-0002555 to Team Life Inc. 
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Item Description Unit Price Qty Total Price

5/12/25 - jv girls lacrosse v. wall 68.00 1 68.00

Item Description Unit Price Qty Total Price

5/13/25 - varsity girls lacrosse v. tre 100.00 1 100.00

Item Description Unit Price Qty Total Price

5/13/25 - varsity girls lacrosse v. tre 100.00 1 100.00

Item Description Unit Price Qty Total Price

5/14/25 - jv boys lacrosse v. mts 68.00 1 68.00

Item Description Unit Price Qty Total Price

LUnch for 47 people at Albariño Restaurant pp and gratuity 1692.00 1 1692.00

Item Description Unit Price Qty Total Price

bus for field trip 375.00 1 375.00

Item Description Unit Price Qty Total Price

150 heartsaver ecards (student) 1575.00 1 1575.00



Report PO_DETAILS_BOE:   Purchase Order by PO# for BOE
Run on 6/9/2025 3:48PM

PO TOTAL COST: $1,575.00 

-------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------

PO-25-0002556 to Jeff Fritts 

 
PO TOTAL COST: $100.00 

-------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------

PO-25-0002557 to Donald Finnegan 

 
PO TOTAL COST: $100.00 

-------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------

PO-25-0002558 to Keifer Paul 

 
PO TOTAL COST: $100.00 

-------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------

PO-25-0002559 to Parts-People.Com, Inc 

 
PO TOTAL COST: $2,229.56 

-------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------

PO-25-0002560 to Amazon.Com Llc 
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Item Description Unit Price Qty Total Price

5/15/25 - varsity boys lacrosse v. rbr 100.00 1 100.00

Item Description Unit Price Qty Total Price

5/15/25 - varsity boys lacrosse v. rbr 100.00 1 100.00

Item Description Unit Price Qty Total Price

5/15/25 - varsity boys lacrosse v. rbr 100.00 1 100.00

Item Description Unit Price Qty Total Price

Dell Genuine 65-Watt USB-C Charger AC Power Adapter - 65W - 2WDR5 23.76 56 1330.56

SKU: 2WDR5
Dell 65-Watt Charger AC Power Adapter USB Type-C - 65W - 2WDR5 (NEW)

44.95 20 899.00

Item Description Unit Price Qty Total Price

ScreenBeam 960 Wireless Display Receiver – Native Screen Mirroring, Supports Windows/Android/Apple Devices, Supports Miracast, Receiver
Connects to Display or Projector via USB/HDMI Cable

269.00 1 269.00

Pyle 19 Outlet 1U Rackmount Power Distribution Unit - Surge Protector - 15 Amp Circuit Breaker - 4 USB Ports - 15FT Cord - Power Supply for
Servers, Audio Equipment, Home/Office Use - PCO865

89.99 1 89.99

NavePoint 15U Wall Mount Server Rack with Hinged Back, 4-Post 24” Deep, Rear Swing Frame 15U Network Rack Wall Mount for 19 Inch
Equipment AV IT Easy Cable Management, Black

410.87 1 410.87

Shure BLX24R/SM58 Wireless Microphone System - 14-Hour Battery Life, 300 ft Range, UHF | SM58 Handheld Vocal Mic, Single Channel Rack
Mount Receiver | H10 Band (BLX24R/SM58-H10)

424.69 1 424.69

Sound Town Dual-Channel, 2 x 1800W at 4-ohm Rack Mountable Power Amplifier (NIX-26PRO) 314.99 1 314.99

*** Amazon.com order number: 111-3290907-6017058 *** .00 1 .00



Report PO_DETAILS_BOE:   Purchase Order by PO# for BOE
Run on 6/9/2025 3:48PM

 
PO TOTAL COST: $2,975.11 

-------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------

PO-25-0002561 to Cdwg 

 
PO TOTAL COST: $3,894.00 

-------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------

PO-25-0002562 to Braedan Nitti 

 
PO TOTAL COST: $68.00 

-------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------

PO-25-0002563 to Amazon.Com Llc 
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Item Description Unit Price Qty Total Price

Tripp Lite 4x4 HDMI Matrix Switch/Splitter w Audio Extractor 4K 60Hz HDR (B302-4HX4H-4K) 347.76 1 347.76

LOWELL D8PID3 Rack Panel-Decora-3U, Mounts 8 Devices, 81.84 1 81.84

Alesis MultiMix 10 Wireless - 10-Channel Rackmount Audio Mixer With Bluetooth, 4 Jack / XLR High-Headroom Inputs, 2 Band EQ per Channel
& Aux Sends

349.00 1 349.00

Sound Town High-Power 1300W Passive Column Line Array Speaker with 6x5 Woofers, Dual Compression Drivers, Birch Plywood, Wall Mount,
for Installations, Conference, White (CARPO-P12W)

311.99 2 623.98

1U Rack Mount Sliding Keyboard Tray Cantilever Network Equipment Racks 19 Inch Cabinet Drawer Sliding Shelf for Server Data Music Studio
Accessories

62.99 1 62.99

*** Amazon.com order number: 111-7704405-9755421 *** .00 1 .00

*** Amazon.com order number: 111-2927389-9274607 *** .00 1 .00

*** Amazon.com order number: 111-1678307-1692211 *** .00 1 .00

Item Description Unit Price Qty Total Price

Epson PixiePlus remote control
Mfg. Part#: ELPSP10

246.00 1 246.00

Epson ELPMBC02 9"-12" Adjustable Extension Column
Mfg. Part#: V12H810001

57.00 1 57.00

Epson ELPMBP04 Suspended Ceiling Kit
Mfg. Part#: V12H804001

92.00 1 92.00

Epson PowerLite L735U Full HD WUXGA Long-throw Laser Projector
Mfg. Part#: V11HA25120

3499.00 1 3499.00

Item Description Unit Price Qty Total Price

5/14/25 - jv boys lacrosse v. mts 68.00 1 68.00

Item Description Unit Price Qty Total Price

ScreenBeam 960 Wireless Display Receiver – Native Screen Mirroring, Supports Windows/Android/Apple Devices, Supports Miracast, Receiver
Connects to Display or Projector via USB/HDMI Cable

264.00 1 264.00

*** Amazon.com order number: 111-8951428-9345045 *** .00 1 .00

Rackstuds - R20 II - Server Rack Screws for Server Rack Rails 19" Square Punched Vertical Rails, Perfect Cage Nut Replacement, Rack Nuts,
Rack Studs Rack Mount Screws - Red 20-Pack 2.22mm/0.086

18.03 3 54.09



Report PO_DETAILS_BOE:   Purchase Order by PO# for BOE
Run on 6/9/2025 3:48PM

 
PO TOTAL COST: $589.06 

-------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------

PO-25-0002564 to Amazon.Com Llc 

 
PO TOTAL COST: $173.84 

-------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------

PO-25-0002565 to Amazon.Com Llc 

 
PO TOTAL COST: $1,506.28 

-------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------

PO-25-0002566 to Amazon.Com Llc 
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Item Description Unit Price Qty Total Price

RackPath 1U Blank Rack Mount Panel Spacer for 19in Server Rack Enclosure or Network Cabinet – 2 Pack 17.98 1 17.98

OSP RS1U-SLIDER Universal Flat 1 Space Sliding Shelf 59.99 1 59.99

UGREEN 3.5mm to RCA Cable, 3.3FT RCA Male to Aux Audio Adapter HiFi Sound Headphone Jack Adapter Metal Shell Y Splitter Auxiliary
Cord 1/8 Connector for Phone Speaker MP3 Tablet HDTV

8.29 1 8.29

Tisino 1/4" to XLR Cable, 6.35mm TRS to XLR Male Nylon Braid Quarter inch TRS to XLR Male Balanced Interconnect Microphone Cord Patch
Cable - 3.3ft

11.39 2 22.78

ENERLITES Blank Adapter Insert for Decorator Wall Plates, Unbreakable Polycarbonate Thermoplastic, UL Listed, 6001-BK-5PCS, Black, 5
Piece

16.99 2 33.98

HDMI Cables 3.3FT/1M 2-Pack, Highwings (Certified HDMI 2.1) 10K 8K@60Hz 4K@120Hz 48Gbps HDMI Cord, Ultra High Speed Picture
Quality Performance Cable, Braided, HDCP 2.2&2.3, eARC, Ease of Installation

15.99 1 15.99

Highwings Short HDMI Cables 1.5FT/0.5M 2-Pack, HDMI 2.1 10K 8K@60Hz 4K@120Hz 48Gbps HDMI Cord, Ultra High Speed Sound & Picture
Quality Performance Cable, Braided, DTS-HD, eARC, Ease of Installation

14.99 1 14.99

Yuyaokk 2Pack 25 ft Male Speakon to Speakon Cables, Professional 12 Guage AWG Audio Cord DJ Speaker Cable Wire with Twist Lock - 2
Conductor.

32.99 1 32.99

Yuyaokk 2Pack 50 ft Male Speakon to Speakon Cables, Professional 12 Guage AWG Audio Cord DJ Speaker Cable Wire with Twist Lock - 2
Conductor.
Sold by: Yuyaokk (seller profile)

44.99 1 44.99

Yinker XLR Microphone Cable Male to Male, 3 Pin Male to Male Microphone Cable with Oxygen-Free Copper (5ft/1.5m, 2pack) 18.99 1 18.99

Item Description Unit Price Qty Total Price

Referendum-White Board 173.84 1 173.84

Item Description Unit Price Qty Total Price

HP 89X Black High-yield Toner Cartridge for HP Printers | Works with Printer Series: LaserJet Enterprise M507, LaserJet Enterprise MFP M528 |
CF289X
Amazon Order #111-5061589-1290669

239.99 2 479.98

Ricoh 406989 Toner, 6,400 Page-Yield, Black
Amazon Order #111-2127586-5457816

102.63 10 1026.30

Item Description Unit Price Qty Total Price

Ricoh 408288 SP 330 Black Toner Cartridge
Amazon.com order number: 111-8168035-1346625

96.62 6 579.72



Report PO_DETAILS_BOE:   Purchase Order by PO# for BOE
Run on 6/9/2025 3:48PM

PO TOTAL COST: $579.72 

-------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------

PO-25-0002567 to Amazon.Com Llc 

 
PO TOTAL COST: $364.96 

-------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------

PO-25-0002568 to Lombardy Door Sales & Service Corp. 

 
PO TOTAL COST: $1,111.50 

-------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------

PO-25-0002569 to Manasquan Glass 

 
PO TOTAL COST: $1,200.00 

-------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------

PO-25-0002570 to South Shore Sign Co Inc. 

 
PO TOTAL COST: $213.00 

-------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------

PO-25-0002571 to Champion Roofing Inc. 

 
PO TOTAL COST: $2,800.00 

-------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------
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Item Description Unit Price Qty Total Price

Prosumer's Choice Universal 5 Tablet and Smartphone Charging Organizer Rack/Desktop Stand Holder | iPad Storage Rack 12.94 1 12.94

80 IN 1 Professional Computer Repair Tool Kit, Precision Screwdriver Set with 56 Bits, Magnetic Screwdriver Set for Laptop, PC, MacBook,
Tablet, iPhone, PS4, Electronics, Gamer Tech Gifts for Men

17.99 12 215.88

Prosumer's Choice Multi-Device Smartphones and Tablets Charging Station and Device - Laptop Organizer Tablet Storage - Lightweight and
Portable -Charge Up to 4-Devices, Black

14.55 1 14.55

SHOWPIN Magnetic Repair Project Mat: Magnetic Pad with Dry Erase Pen for Screws Organization Suitable for IT Tech DIY Enthusiast to Keep
Tiny Items in Small Electronics Disassembly

7.53 13 97.89

KYODOLED Large Cash Box with Combination Lock,Money Box with Cash Tray, Lock Safe Box with Key,Money Saving Organizer,11.81Lx
9.45Wx 3.54H Inches,Black XL Large

23.70 1 23.70

Item Description Unit Price Qty Total Price

INSULATED SOLAR BAN TEMPERED GLASS LITE FOR THE FIELDHOUSE (2) 1111.50 1 1111.50

Item Description Unit Price Qty Total Price

REPLACEMENT GLASS FOR HS / GIRLS LOCKER ROOM WINDOW 1200.00 1 1200.00

Item Description Unit Price Qty Total Price

DECALS FOR GOLF CARTS 213.00 1 213.00

Item Description Unit Price Qty Total Price

ES ROOF REPAIRS - HALLWAY NEAR CAFETERIA AND INTO GUIDANCE SUITE AND POD A - QUOTE 0508258 2800.00 1 2800.00



Report PO_DETAILS_BOE:   Purchase Order by PO# for BOE
Run on 6/9/2025 3:48PM

PO-25-0002572 to Coastal Carts, LLC 

 
PO TOTAL COST: $230.00 

-------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------

PO-25-0002573 to Falkinburg Tree Expert Company 

 
PO TOTAL COST: $1,950.00 

-------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------

PO-25-0002574 to Bresnahan, Barney 

 
PO TOTAL COST: $65.00 

-------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------

PO-25-0002575 to Theresa DiGennaro 

 
PO TOTAL COST: $65.00 

-------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------

PO-25-0002576 to John Kingman 

 
PO TOTAL COST: $65.00 

-------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------

PO-25-0002577 to Jeff Wilderotter 

 
PO TOTAL COST: $65.00 

-------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------

PO-25-0002578 to Manasquan Cafeteria 
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Item Description Unit Price Qty Total Price

PICK UP SERVICE FOR GOLF CART REPAIRS - PICK UP SCHEUDLED FOR 5/20/25 230.00 1 230.00

Item Description Unit Price Qty Total Price

REMOVAL OF DEAD TREES AND TREE TRIMMING AT THE HS AND ES - ESTIMATE 1654 1950.00 1 1950.00

Item Description Unit Price Qty Total Price

Baseball umpire 65.00 1 65.00

Item Description Unit Price Qty Total Price

Track 65.00 1 65.00

Item Description Unit Price Qty Total Price

Track ref 65.00 1 65.00

Item Description Unit Price Qty Total Price

Baseball umpire 65.00 1 65.00

Item Description Unit Price Qty Total Price

federal 10181.20 1 10181.20

federal 359.01 1 359.01



Report PO_DETAILS_BOE:   Purchase Order by PO# for BOE
Run on 6/9/2025 3:48PM

 
PO TOTAL COST: $11,209.38 

-------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------

PO-25-0002579 to Kempton Flag LLC 

 
PO TOTAL COST: $157.00 

-------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------

PO-25-0002580 to Otis Elevator 

 
PO TOTAL COST: $225.00 

-------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------

PO-25-0002581 to Maynard Electric 

 
PO TOTAL COST: $1,000.00 

-------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------

PO-25-0002582 to Amazon.Com Llc 

 
PO TOTAL COST: $14.04 

-------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------

PO-25-0002583 to Amazon.Com Llc 
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Item Description Unit Price Qty Total Price

April Lunch Reimbursement 1

state 260.76 1 260.76

state 83.60 1 83.60

State 324.81 1 324.81

Item Description Unit Price Qty Total Price

QUOTE 8097 - 1 4X6 AMERICAN FLAG FOR THE ES AND 2 3X5 NJ FLAG FOR ES AND HS. 157.00 1 157.00

Item Description Unit Price Qty Total Price

LOGISTICS AND FUEL IMPACT FEE 225.00 1 225.00

Item Description Unit Price Qty Total Price

LIGHTING FIXTURE REPAIRS OUTSIDE OF ES 1000.00 1 1000.00

Item Description Unit Price Qty Total Price

Panasonic CR2016 3.0 Volt Long Lasting Lithium Coin Cell Batteries in Child Resistant, Standards Based Packaging, 10-Battery Pack 7.02 2 14.04

Item Description Unit Price Qty Total Price

Aegis Adhesives 22.75 1 22.75

USUPERINK 5 Roll 36.88 1 36.88

500PCS PVC Blank 16.99 1 16.99

discount -5.54 1 -5.54

shipping 2.99 1 2.99



Report PO_DETAILS_BOE:   Purchase Order by PO# for BOE
Run on 6/9/2025 3:48PM

PO TOTAL COST: $74.07 

-------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------

PO-25-0002584 to Njasc 

 
PO TOTAL COST: $2,079.00 

-------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------

PO-25-0002585 to American Young Voices, LLC 

 
PO TOTAL COST: $125.00 

-------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------

PO-25-0002586 to Saker Shoprites, Inc. 

 
PO TOTAL COST: $99.96 

-------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------

PO-25-0002587 to Holy Trinity Evangelical Lutheran Church 

 
PO TOTAL COST: $1,500.00 

-------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------

PO-25-0002588 to Sandy Madigan 

 
PO TOTAL COST: $65.00 

-------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------

PO-25-0002589 to Hughes, Karen 

 
PO TOTAL COST: $95.00 

-------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------

PO-25-0002590 to Gordon, Jonathan C.
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Item Description Unit Price Qty Total Price

Student Council end of year celebration 2079.00 1 2079.00

Item Description Unit Price Qty Total Price

Registration Pack for American Young Voices Field Trip 125.00 1 125.00

Item Description Unit Price Qty Total Price

See attached. 99.96 1 99.96

Item Description Unit Price Qty Total Price

Sunrise Mass Orchestra Members 1500.00 1 1500.00

Item Description Unit Price Qty Total Price

Track official 65.00 1 65.00

Item Description Unit Price Qty Total Price

5/16/25 - varsity softball v. st. rose 95.00 1 95.00



Report PO_DETAILS_BOE:   Purchase Order by PO# for BOE
Run on 6/9/2025 3:48PM

 
PO TOTAL COST: $95.00 

-------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------

PO-25-0002591 to Sd Game Day, Llc 

 
PO TOTAL COST: $705.00 

-------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------

PO-25-0002592 to Centricity Inc. 

 
PO TOTAL COST: $300.00 

-------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------

PO-25-0002593 to Sean Fitzpatrick 

 
PO TOTAL COST: $100.00 

-------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------

PO-25-0002594 to Ray Welsh 

 
PO TOTAL COST: $100.00 

-------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------

PO-25-0002595 to Phil Schambach 

 
PO TOTAL COST: $100.00 

-------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------

PO-25-0002596 to James Ferio 

 
PO TOTAL COST: $65.00 

-------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------
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Item Description Unit Price Qty Total Price

5/16/25- varsity softball v. st. rose 95.00 1 95.00

Item Description Unit Price Qty Total Price

sub trainer - 3/28, 3/29 and 4/9 705.00 1 705.00

Item Description Unit Price Qty Total Price

Cords 15.00 20 300.00

Item Description Unit Price Qty Total Price

5/17/25 - varsity boys lacrosse v. cba 100.00 1 100.00

Item Description Unit Price Qty Total Price

5/17/25 - varsity boys lacrosse v. cba 100.00 1 100.00

Item Description Unit Price Qty Total Price

5/17/25 - varsity boys lacrosse v. cba 100.00 1 100.00

Item Description Unit Price Qty Total Price

Track official 65.00 1 65.00



Report PO_DETAILS_BOE:   Purchase Order by PO# for BOE
Run on 6/9/2025 3:48PM

PO-25-0002597 to Storybook Land, Inc 

 
PO TOTAL COST: $266.88 

-------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------

PO-25-0002598 to Cameron Lieb 

 
PO TOTAL COST: $250.00 

-------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------

PO-25-0002599 to Magic Touch Construction Co. Inc 

 
PO TOTAL COST: $1,475.72 

-------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------

PO-25-0002600 to Saker Shoprites, Inc. 

 
PO TOTAL COST: $1.00 

-------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------

PO-25-0002601 to Ahern Printing & Graphics 

 
PO TOTAL COST: $175.50 

-------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------

PO-25-0002602 to Amazon.Com Llc
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Item Description Unit Price Qty Total Price

Field Trip 266.88 1 266.88

Item Description Unit Price Qty Total Price

24-25 Performing Arts Scholarship 250.00 1 250.00

Item Description Unit Price Qty Total Price

2 plumbers @ 2 OT hours each 186.66 4 746.64

Invoice #42568P-MO 1

Truck consumables 35.00 1 35.00

Wax ring 16.90 1 16.90

White caulk 19.99 1 19.99

10% Material Charge 7.19 1 7.19

Camera/monitor 650.00 1 650.00

. 1

Item Description Unit Price Qty Total Price

$1.00 error - PO #25-0002397 1.00 1 1.00

Item Description Unit Price Qty Total Price

NHS programs 175.50 1 175.50



Report PO_DETAILS_BOE:   Purchase Order by PO# for BOE
Run on 6/9/2025 3:48PM

 
PO TOTAL COST: $16.99 

-------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------

PO-25-0002603 to Spring Lake Golf Club 

 
PO TOTAL COST: $36,363.15 

-------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------

PO-25-0002604 to Lindsay Fuller 

 
PO TOTAL COST: $1,000.00 

-------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------

PO-25-0002605 to Amazon.Com Llc 

 
PO TOTAL COST: $290.00 

-------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------

PO-25-0002606 to Megan Liggett 

 
PO TOTAL COST: $1,000.00 

-------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------

PO-25-0002607 to Caroline Giblin 

 
PO TOTAL COST: $2,500.00 

-------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------

PO-25-0002608 to Alexandra Carton 
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Item Description Unit Price Qty Total Price

DieseRC 3pcs Remote Control 1527 Learning Code Wireless Remote Control Transmitter Keychain 433Mhz 2 Buttons, for Use with DieseRC
Receiver

16.99 1 16.99

Item Description Unit Price Qty Total Price

2025 MSDF GOLF OUTING 36363.15 1 36363.15

Item Description Unit Price Qty Total Price

Academic Achievement 1000.00 1 1000.00

Item Description Unit Price Qty Total Price

NHS graduation cords 290.00 1 290.00

Item Description Unit Price Qty Total Price

Friends of the AOF Leadership Award 1000.00 1 1000.00

Item Description Unit Price Qty Total Price

Student of the Year 2025 2500.00 1 2500.00

Item Description Unit Price Qty Total Price

AOF Leadership Award 2000.00 1 2000.00



Report PO_DETAILS_BOE:   Purchase Order by PO# for BOE
Run on 6/9/2025 3:48PM

PO TOTAL COST: $2,000.00 

-------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------

PO-25-0002609 to Alexandra Attardo 

 
PO TOTAL COST: $500.00 

-------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------

PO-25-0002610 to Dogwig Printing 

 
PO TOTAL COST: $758.00 

-------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------

PO-25-0002611 to Topgolf USA Edison, LLC 

 
PO TOTAL COST: $5,331.50 

-------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------

PO-25-0002612 to Geraldine Keale 

 
PO TOTAL COST: $100.00 

-------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------

PO-25-0002613 to Karafotakis, Dimitrious 

 
PO TOTAL COST: $100.00 

-------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------

PO-25-0002614 to Varsity Yearbook 

 
PO TOTAL COST: $7,605.38 

-------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------
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Item Description Unit Price Qty Total Price

Brielle Chamber of Commerce 500.00 1 500.00

Item Description Unit Price Qty Total Price

14 t-shirts 18.00 14 252.00

23 sweatpants 22.00 23 506.00

Item Description Unit Price Qty Total Price

Golfing and Food 5331.50 1 5331.50

Item Description Unit Price Qty Total Price

5/23/25 - varsity girls lacrosse v. howell 100.00 1 100.00

Item Description Unit Price Qty Total Price

5/23/25 - varsity girls lacrosse v. howell 100.00 1 100.00

Item Description Unit Price Qty Total Price

Final Yearbook Invoice 7605.38 1 7605.38



Report PO_DETAILS_BOE:   Purchase Order by PO# for BOE
Run on 6/9/2025 3:48PM

PO-25-0002615 to Centricity Inc. 

 
PO TOTAL COST: $300.00 

-------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------

PO-25-0002616 to Beachside Productions 

 
PO TOTAL COST: $1,900.00 

-------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------

PO-25-0002617 to Culinary Classics 

 
PO TOTAL COST: $125.00 

-------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------

PO-25-0002618 to Riddell/all American 

 
PO TOTAL COST: $8,548.00 

-------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------

PO-25-0002619 to Sneakers Plus 

 
PO TOTAL COST: $460.00 

-------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------

PO-25-0002620 to William Jeffray 

 
PO TOTAL COST: $66.00 

-------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------

PO-25-0002621 to Coast Star 
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Item Description Unit Price Qty Total Price

Cords 15.00 20 300.00

Item Description Unit Price Qty Total Price

Sound 1900.00 1 1900.00

Item Description Unit Price Qty Total Price

Cookies and Coffee 125.00 1 125.00

Item Description Unit Price Qty Total Price

reconditioning of football helmets 8548.00 1 8548.00

Item Description Unit Price Qty Total Price

Steel Tumblers 460.00 1 460.00

Item Description Unit Price Qty Total Price

Baseball ref 66.00 1 66.00

Item Description Unit Price Qty Total Price

RFP  AD + AFFIDAVIT 74.88 1 74.88



Report PO_DETAILS_BOE:   Purchase Order by PO# for BOE
Run on 6/9/2025 3:48PM

PO TOTAL COST: $74.88 

-------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------

PO-25-0002622 to Amazon.Com Llc 

 
PO TOTAL COST: $203.90 

-------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------

PO-25-0002623 to Herner, Art 

 
PO TOTAL COST: $66.00 

-------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------

PO-25-0002624 to Manasquan Cafeteria 

 
PO TOTAL COST: $708.00 

-------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------

PO-25-0002625 to Luke Dingler 

 
PO TOTAL COST: $1,000.00 

-------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------

PO-25-0002626 to Brandon Kunz 

 
PO TOTAL COST: $500.00 

-------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------

PO-25-0002627 to Jumping Brook Country Club 

 
PO TOTAL COST: $14,149.00 

-------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------

PO-25-0002628 to Storybook Land, Inc
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Item Description Unit Price Qty Total Price

SEE ATTACHED INVOICE 203.90 1 203.90

Item Description Unit Price Qty Total Price

Baseball ref 66.00 1 66.00

Item Description Unit Price Qty Total Price

Breakfast for torch run and grade 8 708.00 1 708.00

Item Description Unit Price Qty Total Price

Matthew Caughey Scholarship 1000.00 1 1000.00

Item Description Unit Price Qty Total Price

SL Chamber of Commerce 500.00 1 500.00

Item Description Unit Price Qty Total Price

Senior Prom Package 14149.00 1 14149.00



Report PO_DETAILS_BOE:   Purchase Order by PO# for BOE
Run on 6/9/2025 3:48PM

 
PO TOTAL COST: $362.82 

-------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------

PO-25-0002629 to Magic Touch Construction Co. Inc 

 
PO TOTAL COST: $1,475.72 

-------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------

PO-25-0002630 to Autism Movement Project Acquisition Inc. 

 
PO TOTAL COST: $75.00 

-------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------

PO-25-0002631 to Manasquan Combined Scholarhip Account 

 
PO TOTAL COST: $3,000.00 

-------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------

PO-25-0002632 to Educational Theatre Association 

 
PO TOTAL COST: $575.00 

-------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------

PO-25-0002633 to Bryon Conover 
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Item Description Unit Price Qty Total Price

Storybook Land Field Trip 362.82 1 362.82

Item Description Unit Price Qty Total Price

2 plumbers @ 2 OT hours each 186.66 4 746.64

Wax ring 16.90 1 16.90

White caulk 19.99 1 19.99

Truck consumables 35.00 1 35.00

10% Material Charge 7.19 1 7.19

Camera/monitor 650.00 1 650.00

. 1

Invoice #42568P-MO 1

Item Description Unit Price Qty Total Price

Donation to Autism Movement Project 75.00 1 75.00

Item Description Unit Price Qty Total Price

3000.00 1 3000.00

Item Description Unit Price Qty Total Price

Induction of 16 members 575.00 1 575.00

Item Description Unit Price Qty Total Price

2025 boys v/jv lacrosse assignor's fee 168.00 1 168.00



Report PO_DETAILS_BOE:   Purchase Order by PO# for BOE
Run on 6/9/2025 3:48PM

PO TOTAL COST: $168.00 

-------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------

PO-25-0002634 to STCA 

 
PO TOTAL COST: $2,000.00 

-------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------

PO-25-0002635 to Breakdown Products 

 
PO TOTAL COST: $396.00 

-------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------

PO-25-0002636 to Magic Touch Construction Co. Inc 

 
PO TOTAL COST: $2,145.89 

-------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------

PO-25-0002638 to Amazon.Com Llc 

 
PO TOTAL COST: $35.97 

-------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------

PO-25-0002639 to Safe Schools Integrated Pest Management 

 
PO TOTAL COST: $95.00 

-------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------
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Item Description Unit Price Qty Total Price

5/1 - mon cty outdoor relay - $930.; 5/6 - mon cty track & field champ. - $720.; 5/12 - girls frosh novice champ. - $350.00 2000.00 1 2000.00

Item Description Unit Price Qty Total Price

Invoice 13332 1

Breakdowns 4/3/25 99.00 4 396.00

Item Description Unit Price Qty Total Price

Camera/monitor 650.00 1 650.00

. 1

Labor 1244.40 1 1244.40

10% Material Charge 22.86 1 22.86

Plumbing Material 228.63 1 228.63

Proposal #9916 1

Item Description Unit Price Qty Total Price

FASTPRO 18-Pack, 9-LED Mini Flashlight Set, AAA 24.99 1 24.99

Tupalizy 32x18mm Alloy 2025 Year Charms Graduation Decor 2025 Signet Charms Pendant for Tassel Keychains Bracelets 5.49 2 10.98

Item Description Unit Price Qty Total Price

TREATMENT FOR ANTS & OTHER PESTS - BOE 95.00 1 95.00



Report PO_DETAILS_BOE:   Purchase Order by PO# for BOE
Run on 6/9/2025 3:48PM

PO-25-0002640 to Amazon.Com Llc 

 
PO TOTAL COST: $559.94 

-------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------

PO-25-0002641 to Educational Theatre Association 

 
PO TOTAL COST: $45.00 

-------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------

PO-25-0002642 to Manasquan Combined Scholarhip Account 

 
PO TOTAL COST: $200.00 

-------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------

PO-25-0002643 to Jumping Brook Country Club 

 
PO TOTAL COST: $750.00 

-------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------

PO-25-0002644 to Emma Franklin 

 
PO TOTAL COST: $1,000.00 

-------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------

PO-25-0002645 to Impact Applications, Inc. 

 
PO TOTAL COST: $800.00 

-------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------

PO-25-0002646 to Martell, Julianna
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Item Description Unit Price Qty Total Price

Pyle Handheld Microphone PDMIC58 - Dynamic Moving Coil Cardioid Unidirectional Includes 15ft XLR Audio Cable to 1/4'' Audio Connection 19.99 1 19.99

JBL PartyBox Stage 320 - Portable Party Speaker with Telescopic Handle & Wide, Sturdy Wheels, Powerful JBL Pro Sound, Futuristic lightshow,
Up to 18 Hours of Play time, Splash Proof (Black)

539.95 1 539.95

Item Description Unit Price Qty Total Price

Add on student for thespian registration 45.00 1 45.00

Item Description Unit Price Qty Total Price

Moving money from Math Honor Society to Combined Scholarship Account to create a check 200.00 1 200.00

Item Description Unit Price Qty Total Price

Deposit for the Class of 2027 senior prom on 6/4/2027 750.00 1 750.00

Item Description Unit Price Qty Total Price

Christopher Naghski Scholarship 2025 1000.00 1 1000.00

Item Description Unit Price Qty Total Price

yearly subscription for student testing (baseline) 800.00 1 800.00



Report PO_DETAILS_BOE:   Purchase Order by PO# for BOE
Run on 6/9/2025 3:48PM

 
PO TOTAL COST: $500.00 

-------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------

PO-25-0002647 to Matteo Chiarella 

 
PO TOTAL COST: $500.00 

-------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------

PO-25-0002648 to Jake Koop 

 
PO TOTAL COST: $500.00 

-------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------

PO-25-0002649 to Cameron Lieb 

 
PO TOTAL COST: $1,500.00 

-------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------

PO-25-0002650 to Ryan Rose 

 
PO TOTAL COST: $1,500.00 

-------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------

PO-25-0002651 to Alexandra Attardo 

 
PO TOTAL COST: $500.00 

-------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------

PO-25-0002652 to Depalma, John 

 
PO TOTAL COST: $2,500.00 

-------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------
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Item Description Unit Price Qty Total Price

John C. D'Avella Scholarship 2025 500.00 1 500.00

Item Description Unit Price Qty Total Price

Kearny Bank Scholarship 2025 500.00 1 500.00

Item Description Unit Price Qty Total Price

Kearny Bank Scholarship 2025 500.00 1 500.00

Item Description Unit Price Qty Total Price

Linda Vettrl  Scholarship 2025 1500.00 1 1500.00

Item Description Unit Price Qty Total Price

Linda Vettrl  Scholarship 2025 1500.00 1 1500.00

Item Description Unit Price Qty Total Price

Mary Maloney Scholarship 2025 500.00 1 500.00

Item Description Unit Price Qty Total Price

Mazzarella Scholarship 2025 2500.00 1 2500.00



Report PO_DETAILS_BOE:   Purchase Order by PO# for BOE
Run on 6/9/2025 3:48PM

PO-25-0002653 to Ansh Prajapati 

 
PO TOTAL COST: $2,500.00 

-------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------

PO-25-0002654 to Emelyn Guerrero 

 
PO TOTAL COST: $2,500.00 

-------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------

PO-25-0002655 to Reese Miller 

 
PO TOTAL COST: $1,000.00 

-------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------

PO-25-0002656 to Anna Lysloff 

 
PO TOTAL COST: $2,500.00 

-------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------

PO-25-0002657 to Giovana Restivo 

 
PO TOTAL COST: $2,500.00 

-------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------

PO-25-0002658 to Jenny Morales 

 
PO TOTAL COST: $2,500.00 

-------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------

PO-25-0002659 to Ava Blumenstock 
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Item Description Unit Price Qty Total Price

Mazzarella Scholarship 2025 2500.00 1 2500.00

Item Description Unit Price Qty Total Price

Mazzarella Scholarship 2025 2500.00 1 2500.00

Item Description Unit Price Qty Total Price

Trevor A. Dickson Scholarship 2025 1000.00 1 1000.00

Item Description Unit Price Qty Total Price

Mazzarella Scholarship 2025 2500.00 1 2500.00

Item Description Unit Price Qty Total Price

Mazzarella Scholarship 2025 2500.00 1 2500.00

Item Description Unit Price Qty Total Price

Mazzarella Scholarship 2025 2500.00 1 2500.00

Item Description Unit Price Qty Total Price

Mazzarella Scholarship 2025 2500.00 1 2500.00



Report PO_DETAILS_BOE:   Purchase Order by PO# for BOE
Run on 6/9/2025 3:48PM

PO TOTAL COST: $2,500.00 

-------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------

PO-25-0002660 to Om Prajapati 

 
PO TOTAL COST: $2,500.00 

-------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------

PO-25-0002661 to Brooke Loughlin 

 
PO TOTAL COST: $2,500.00 

-------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------

PO-25-0002662 to Yasenchak, Erika 

 
PO TOTAL COST: $2,500.00 

-------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------

PO-25-0002663 to Yixuan Zhu 

 
PO TOTAL COST: $2,500.00 

-------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------

PO-25-0002664 to Amazon.Com Llc 

 
PO TOTAL COST: $1,096.99 

-------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------

PO-25-0002665 to MJ Murray 

 
PO TOTAL COST: $500.00 

-------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------

PO-25-0002666 to Rudo, Luke

6/9/2025 3:48pm© SchoolFi Page 32 of 35

Item Description Unit Price Qty Total Price

Mazzarella Scholarship 2025 2500.00 1 2500.00

Item Description Unit Price Qty Total Price

Mazzarella Scholarship 2025 2500.00 1 2500.00

Item Description Unit Price Qty Total Price

Mazzarella Scholarship 2025 2500.00 1 2500.00

Item Description Unit Price Qty Total Price

Mazzarella Scholarship 2025 2500.00 1 2500.00

Item Description Unit Price Qty Total Price

LG 86-Inch Class UHD AI 4K UA77 Series Smart TV 1096.99 1 1096.99

Item Description Unit Price Qty Total Price

Debbie Manzo Scholarship 2025 500.00 1 500.00



Report PO_DETAILS_BOE:   Purchase Order by PO# for BOE
Run on 6/9/2025 3:48PM

 
PO TOTAL COST: $500.00 

-------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------

PO-25-0002667 to Manasquan Combined Scholarhip Account 

 
PO TOTAL COST: $100.00 

-------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------

PO-25-0002668 to Amazon.Com Llc 

 
PO TOTAL COST: $71.96 

-------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------

PO-25-0002669 to Awards of Brick 

 
PO TOTAL COST: $75.00 

-------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------

PO-25-0002670 to Manasquan High School Central Fund 

 
PO TOTAL COST: $6,000.00 

-------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------

PO-25-0002671 to Culinary Classics 

 
PO TOTAL COST: $388.75 

-------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------

PO-25-0002672 to Megan Manetta 
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Item Description Unit Price Qty Total Price

Debbie Manzo Scholarship 2025 500.00 1 500.00

Item Description Unit Price Qty Total Price

Ava Melchiorri - The MHS Dance Department Award Winner 100.00 1 100.00

Item Description Unit Price Qty Total Price

T-Stands 71.96 1 71.96

Item Description Unit Price Qty Total Price

Additional Awards for Award Night 75.00 1 75.00

Item Description Unit Price Qty Total Price

transfer of funds for officials 6000.00 1 6000.00

Item Description Unit Price Qty Total Price

Beverages 133.75 1 133.75

Cookies 210.00 1 210.00

Brownies 45.00 1 45.00

Item Description Unit Price Qty Total Price

Costumes for play 275.00 1 275.00



Report PO_DETAILS_BOE:   Purchase Order by PO# for BOE
Run on 6/9/2025 3:48PM

PO TOTAL COST: $275.00 

-------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------

PO-25-0002673 to Brick Markers USA Inc. 

 
PO TOTAL COST: $303.52 

-------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------

PO-25-0002674 to Saker Shoprites, Inc. 

 
PO TOTAL COST: $30.54 

-------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------

PO-25-0002675 to Edras Vargas Huox 

 
PO TOTAL COST: $2,500.00 

-------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------

PO-25-0002676 to Amazon.Com Llc 

 
PO TOTAL COST: $72.60 

-------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------

PO-25-0002677 to Emily Black 

 
PO TOTAL COST: $500.00 

-------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------

PO-25-0002678 to Hutchins Hvac, Inc 

6/9/2025 3:48pm© SchoolFi Page 34 of 35

Item Description Unit Price Qty Total Price

Vitrix® Bricks Belden Landmark Gray 8x8x2¼ - chamfered edge, no space lugs 44.00 2 88.00

FUEL SURCHARGE 15.52 1 15.52

Vitrix® Bricks Belden Landmark Gray 4x8x2¼ - chamfered edge, with space lugs 50.00 4 200.00

Item Description Unit Price Qty Total Price

International Club Teacher Appreciation Snacks 30.54 1 30.54

Item Description Unit Price Qty Total Price

Mazzarella Scholarship 2025 2500.00 1 2500.00

Item Description Unit Price Qty Total Price

Peer leader end of year supplies 72.60 1 72.60

Item Description Unit Price Qty Total Price

John C. D'Avella Scholarship 2025 500.00 1 500.00



Report PO_DETAILS_BOE:   Purchase Order by PO# for BOE
Run on 6/9/2025 3:48PM

 
PO TOTAL COST: $5,595.00 

-------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------

PO-25-0002680 to Jacobs Demolition And Carting 

 
PO TOTAL COST: $861.00 

-------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------

6/9/2025 3:48pm© SchoolFi Page 35 of 35

Item Description Unit Price Qty Total Price

provide the labor and materials necessary for the
replacement of (1) Condensing Unit for the 2nd Fl. System at Manasquan BOE Bldg.,

Pricing Based on MOESC Coop HVAC&R Time and Materials Bid # MOESC-24-57.

5595.00 1 5595.00

Item Description Unit Price Qty Total Price

Dumping Fee-30 Yard for Manasquan Elementary School - 168 Broad St., Manasquan, NJ 836.00 1 836.00

Delivery on 2/7/25 1

Fuel Surcharge 25.00 1 25.00

Estimate #7539 1

. 1
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PHYSICAL THERAPY AGREEMENT 

 

This is an agreement between Danielle Goodrich, PT (hereinafter referred to as THERAPIST), 
whose address is 26 Racquet Rd., Wall, NJ 07719, and the Board of Education of  Manasquan 
Public School District (hereinafter referred to as the BOARD), which has offices located at 169 
Broad Street, Manasquan, NJ 08736.  THERAPIST agrees to provide physical therapy services 
(hereinafter referred to as PT) to the BOARD, from July 1, 2025- June 30, 2026, on an as needed 
basis. 

 

I. TERMS OF AGREEMENT:   It is understood by and between both parties that: 

A. The BOARD shall reimburse the THERAPIST at the rate of $95 per hour for the 
provision of Physical Therapy services, billed at a minimum of 1 hour. 

B. All services are to be provided at the request of the BOARD’s Director of Special 
Services and his/her designee when school is in session, from July 1, 2025 through June 
30, 2026. 

C. The BOARD agrees to pay the THERAPIST for therapy services rendered on a monthly 
basis no later than forty-five (45) days following the date of the THERAPIST’s invoice. 

 

II. RESPONSIBILITIES OF THE THERAPIST:  As per the physical therapy needs of the 
student(s), the therapist shall: 

A.  The THERAPIST shall possess a valid license and certification in therapist services 
pursuant to N.J.S.A. 18A:26.2 and N.J.A.C. 6A:9-13.6, and the THERAPIST shall 
provide the BOARD with proof of said licenses and certificates. THERAPIST shall 
maintain a valid license and certification during the term of this Agreement. 

B. The THERAPIST shall work cooperatively with the child study team and the BOARD’s 
administrative staff and teachers, and the THERAPIST shall perform all services as 
directed by the BOARD’s Director of Special Services or his/ her designee. 

C. The THERAPIST will maintain service records and reports in accordance with all current 
federal, state, and local laws and regulations and all of the BOARD’s policies and 
regulations in force during the period of this AGREEMENT. 

D. The specific therapeutic services which the THERAPIST will deliver, as directed by the 
BOARD’S Director of Special Services or his/her designee include, but are not limited to 
the following: 
1. Provide Physical Therapy for students requiring intervention as described in the 

Individualized Education Program (IEP). 
2. Prepare written goals and objectives for the IEP stated in measurable, evaluative 

terms. 

DOCUMENT J



3. Prepare summary statements to be used as part of the current educational status for 
annual reviews of the IEP. 

4. Prepare and complete quarterly progress reports (or alternate frequency as dictated by 
district policies).  

5. Consult with classroom teachers and other team members concerning assimilation of 
therapeutic strategies into the classroom educational program of the student. 

6. Prepare periodic re-evaluation of the student’s performance, need for specific 
rehabilitation equipment and progress as required. 

7. Participate in parent conferences as a team member when specifically requested. 
8. Participate in student IEP meetings, annual review meetings and/or re-evaluation 

meetings during scheduled work hours when requested.  Meetings for each student 
shall be attended in lieu of one (1) therapy session per student and will not exceed 
one (1) period. 

E. The THERAPIST will provide proof of current professional liability coverage in the 
minimum amount of $1,000,000 per person.  The therapist shall furnish the BOARD with 
a copy of the certificate of insurance prior to the rendering of services set forth herein. 
THERAPIST shall maintain professional liability coverage during the term of this 
Agreement. 

F. The THERAPIST, its agents, servants and employees shall indemnify and hold the 
BOARD, it members and employees harmless from any and all claims, liability, damages 
or expenses, including, but not limited to reasonable attorney’s fees, arising out of, 
resulting from or related to this AGREEMENT, whereby the claims, liability, damages or 
expenses are caused by any error, omission, negligent or intentional act of the 
THERAPIST, its agents, servants or employees. 

G. The THERAPIST, its agents, servants and employees shall be subject to a criminal 
history record check as set forth in N.J.S.A. 18A:6-7.1 to 7.5 and shall furnish the 
BOARD with the verification of the same.  The THERAPIST shall bear the cost for the 
criminal history check. 

H. The THERAPIST will provide the BOARD with a copy of its business registration 
certificate issued by the Department of the Treasury pursuant to Chapter 57 of the Laws 
of 2004 (N.J.S.A. 52:32-44). 

III.  RESPONSIBILITIES OF THE BOARD:  

A. The BOARD will provide the necessary space, equipment, and supplies required for 
implementation of the THERAPIST’s services in the school. 

B. The BOARD shall make available all records and information relevant to the student for 
the purposes of the therapist services being rendered with the written consent of the 
student’s parent, guardian or adult pupil. 

C. The BOARD’s Director of Special Services of his/her designee will notify the 
THERAPIST of each student referred for Physical Therapy services and of attendance 
requests for child study team meetings. 

D. The BOARD agrees to be financially responsible for each hour of Physical Therapy 
provided.  If additional testing/ service time outside of the weekly scheduled sessions is 



needed in order to complete evaluations or other duties, it will be presented to the 
BOARD’s Director of Special Services or his/her designee for prior approval. 

E. The BOARD agrees that the THERAPIST will be paid during the scheduled sessions 
when the therapist is present at the school and the student becomes unavailable due to 
school-wide assemblies, classroom trips and/or other unexpected schedule interruptions 
(excluding inclement weather closings).  When such absences or interruptions occur, the 
THERAPIST will use this time to perform any indirect treatment items that are necessary 
for the benefit of the student. 

F. The BOARD agrees to comply with all federal, state and local laws, ordinances and 
regulations as they pertain to the student’s rights and services being provided. 

IV.  MISCELLANEOUS PROVISIONS 

A. The various rights and remedies of the parties set forth herein are cumulative, and the 
failure of either party to enforce strict performance of the covenants and conditions of 
this Agreement shall not be construed as a waiver or relinquishment of any such covenant 
or condition and same shall continue in full force and effect. 

B. The terms and conditions set forth herein shall be deemed severable.  If any clause or 
provision contained herein shall be deemed unenforceable by a court of competent 
jurisdiction, it shall not affect the validity of any other clause or provision which shall 
continue in full force and effect. This Agreement shall be governed by the laws of the 
State of New Jersey. 

C. Termination of this Agreement shall occur no sooner than thirty (30) days from the time 
that written notification is given by one party to the other regarding such termination.  All 
written notices of termination must be delivered by certified mail to the parties’ addresses 
referenced above.  However, failure to comply with the terms and conditions of this 
Agreement constitutes cause for immediate termination. 

D. This Agreement represents the entire agreement between the parties.  No additions, 
changes, modifications, renewals, extensions or other representations or promises shall be 
binding upon the parties unless reduced to writing and signed by both parties. 

 

Dated ____________    Signature___________________________________ 

     Danielle Goodrich, PT 
     License #40QA00978000 
      

 

Dated____________ Signature___________________________________ 

     Manasquan Public School District 
     Department of Special Services 
     169 Broad Street 
     Manasquan, NJ  08736 



2024-2025 SHARED SERVICE AGREEMENT 
____________________________________________________________________________________ 
 

 
2024-2025 CST Shared Service Agreement – Avon / Manasquan Page 1 of 1 

 

AGREEMENT dated this 1st day of July 2025, between the Avon Board of Education (hereinafter “Avon 
Borough”), whose offices are located at 505 Lincoln Avenue, Avon-by-the-Sea, NJ 07717, and the Manasquan 
Board of Education (hereinafter “Manasquan Borough”), whose offices are located at 169 Broad Street, 
Manasquan, NJ 08736. 

WITNESSETH 

NOW, THEREFORE, in consideration of the covenants herein contained, the parties agree as follows: 

1. The Avon Borough agrees to purchase educational services from the Manasquan Borough who agrees to 
provide special education clerical services to Avon Borough as described in Section 2 below. 

2. The specific educational services described in this section are to be provided for the resident pupils in grades 
Pre-K through 8 from the Avon Board of Education.  

CST Secretary  

• Correspondence, scheduling meetings, record keeping, updating student demographics in the 
document management tool, and supports the Director with additional responsibilities assigned as 
related to providing shared services and in consultation with Avon support staff. 

3. Avon Borough will maintain its own document management tool for IEPs and 504s (ie: Frontline; or 
similar). 

4. This AGREEMENT shall be in effect for the 2025-2026 school year. The educational services shall 
commence on July 1, 2025 and terminate on June 30, 2026. 

5. If either party determines that they would like to modify or terminate this agreement once in effect, the 
parties shall notify the other district of their intent no later than March 15 of the current agreement. This 
Agreement may be terminated at any time by either party upon ninety (90) days written notice to the other 
party. 

6. Avon Borough agrees to pay charges of $4,000.00 to Manasquan Borough, mutually agreed upon for the 
school year, in quarterly payments and due in full by June 30 of this shared service agreement.  

7. Should Manasquan Borough be named as a party to a legal action involving the CST services provided to 
Avon Borough under the Agreement, Avon Borough agrees to indemnify and save Manasquan Borough 
harmless for any attorney fees and costs. 

8. In the event any dispute arises out of this agreement the parties will seek to resolve the dispute as 
expeditiously as possible. Except as may be set forth herein, the interests of the pupil(s) shall be of the 
foremost concern in resolving such disputes. 

IN WITNESS WHEREOF, the parties have caused this AGREEMENT to be duly executed as of this ___ day of 
_____ 2025. 

___________________________________ _______________________________________ 
President, Avon Borough Board of Education President, Manasquan Borough Board of Education 

___________________________________ _______________________________________ 
Superintendent, Avon Borough School District Superintendent, Manasquan Borough School District 
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TERMS: NET 30 DAYS         The standard terms and conditions of sale on the reverse side are a part hereof. 

This proposal is valid for 30 days from the proposal date   

Approval By      Proposed By  Jesse Lawrence    

   

Signature      Title    Security Sales Executive 

Title    Phone  267-449-6853  

Date      Email  jesselawrence@cm3inc.com  
 
 
NOTWITHSTANDING ANY INCONSISTENT OR ADDITIONAL TERMS THAT MAY BE EMBODIED IN YOUR PURCHASE ORDER, SELLER WILL ACCEPT YOUR ORDER SUBJECT ONLY TO THE TERMS OF THE 
WRITTEN CONTRACT BETWEEN US UNDER WHICH YOUR ORDER IS PLACED. IF NO SUCH CONTRACT EXISTS, SELLER WILL ACCEPT YOUR ORDER ONLY ON THE EXPRESS CONDITION THAT YOU 
ASSENT TO THE TERMS AND CONDITIONS CONTAINED ABOVE AND ON THE REVERSE SIDE HEREOF; AND YOUR ACCEPTANCE AND RECEIPT OF THE  GOODS SHIPPED HEREUNDER SHALL 
CONSTUTUTE ASSENT TO SUCH TERMS AND CONDITIONS. 
 

                             

 

 
CCESC CONTRACT #66CCEPS  
 
CM3 Building Solutions will provide and install S2-based access control on the 
kitchen doors at the High School and Elementary School.   
 
Rev 2 – added programming time for multiple version updates. 
 
High School – Install 9 doors of access control at the High School cafeteria. 
 
Please refer to the drawings for the door locations.  NOTE: Labor is priced for 1st 
shift. 
 
To add the additional doors at the schools, we will require a license update which 
is included in the proposal.  We also include the SSA for the upcoming year. 
 
 
 
 
 
 
 

To: Manasquan Public School District 
Attn: Jesse Place 
 

DATE: 5.27.25 

PROPOSAL NUMBER:   
2025-SEC- 5928 rev2 

JOB NAME: Kitchen Access Control Doors 
 

PHONE:  
MOBILE: EMAIL  
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QTY. PART NUMBER  DESCRIPTION  UNIT PRICE  TOTAL 
HIGH SCHOOL CAFETERIA  (2) ENTRANCE DOORS 

2 MT15 Multi-Technology Card Reader  $418.00 $836.00 
2 DSI160 Request to Exit Motion Detector $103.00 $206.00 
4 8080-T 3/4" Door Contacts $6.00 $24.00 

2 1550K-MDS 
Motorized Latch Retraction Kit for Sargent 80, & Arrow 1000, 3000, 
4000 Series Exit Devices $702.00 $1,404.00 

2 PT-3V Power Transfer Door Cord $45.00 $90.00 
2 MISC.  Misc. Installaiton Materials  $75.00 $150.00 
1 446100-500 Access Control Composite Cable (500 Ft.) $658.00 $658.00 

1 PS440B  
Command Access Power Supply 4 amps, 4 Inputs/Outputs w/ battery 
back up. $445.00 $445.00 

2 BT126 12VDC 7AH battery $40.00 $80.00 
HIGH SCHOOL (7) CAFETERIA / KITCHEN DOORS 

7 MT15 Multi-Technology Card Reader  $418.00 $2,926.00 
7 DSI160 Request to Exit Motion Detector $103.00 $721.00 

7 1500C-630-LM 
Electric Strike 12/24VDC/VAC, FS/FSE, Complete Kit Includes 1J, 1K, 
1KD and 1KM Faceplates (4-7/8in x 1-1/4in),  Lock Monitor $656.00 $4,592.00 

7 MISC.  Misc. Installaiton Materials  $50.00 $350.00 
2 446100-500 Access Control Composite Cable (500 Ft.) $658.00 $1,316.00 

HIGH SCHOOL HEAD END FOR (9) DOORS 

1 S2-NN-E2R-WM 

NETWORK NODE IN WALL MOUNT ENCLOSURE WITH 1 S2 ACM 
BLADE (SUPPORTS UP TO 7 S2 APPLICATION BLADES) Wall mount 
enclosure with (1) S2 ACM blade and 6 available expansion slots. $2,854.00 $2,854.00 

4 S2-ACM 

2 OSDP or Wiegand readers, 4 inputs and 4 outputs. OSDP support 
requires NetBox Software Version 5.1 or later and OSDP-enabled 
readers $959.00 $3,836.00 

1 BT126 12VDC 7AH battery $40.00 $40.00 
1 FPO150-C8D8E2 150 Watt Power Supply with 8 lock Outputs,  and 8 Aux Outputs $601.00 $601.00 
2 BT126 12VDC 7AH battery $40.00 $80.00 
1 MISC. Misc Installation Materials  $50.00 $50.00 

0.25 CAT6P-GRN CAT6 Plenum - Green 1000 Ft. $491.00 $122.75 
CM3 PROFESSIONAL SERVICES  

96 TECHNICIAN - PW 1st Shift Technician Prevailing Wage – 2025 Hourly Rate $256.00 $24,576.00 

4 
PROJECT 

MANAGEMENT  Project Management - 2025 Hourly Rate $220.00 $880.00 
2 ENGINEERING System Design & Engineering - 2025 Hourly Rate $216.00 $432.00 
      TOTAL $47,269.75 
          

ELEMENTARY SCHOOL (4) SINGLE CAFETORIUM / KITCHEN DOORS - ELECTRIC STRIKE 
4 MT15 Multi-Technology Card Reader  $418.00 $1,672.00 
4 DSI160 Request to Exit Motion Detector $103.00 $412.00 

4 1500C-630-LM 
Electric Strike 12/24VDC/VAC, FS/FSE, Complete Kit Includes 1J, 1K, 
1KD and 1KM Faceplates (4-7/8in x 1-1/4in),  Lock Monitor $656.00 $2,624.00 

4 MISC.  Misc. Installaiton Materials  $50.00 $200.00 
2 446100-500 Access Control Composite Cable (500 Ft.) $658.00 $1,316.00 



  
        

                  

ELEMENTARY SCHOOL (2) DOUBLE PINNED CAFETORIUM / KITCHEN DOORS - ELECTRICFIED KNOBSET 
2 MT15 Multi-Technology Card Reader  $418.00 $836.00 
2 DSI160 Request to Exit Motion Detector $103.00 $206.00 
4 8080-T 3/4" Door Contacts $6.00 $24.00 
2 73111 Electricfied Lockset with Knob $1,565.00 $3,130.00 
2 7343 4.5" x 4.5" Power Transfer Hinge $167.00 $334.00 
2 MISC.  Misc. Installaiton Materials  $50.00 $100.00 
1 446100-500 Access Control Composite Cable (500 Ft.) $658.00 $658.00 

ELEMENTARY SCHOOL (2) DOUBLE EXT. CAFETORIUM / KITCHEN DOORS - ELECTRIC RIM STRIKES 
2 MT15 Multi-Technology Card Reader  $418.00 $836.00 
2 DSI160 Request to Exit Motion Detector $103.00 $206.00 
4 8080-T 3/4" Door Contacts $6.00 $24.00 
2 9600-630 Electric Rim Strike $513.00 $1,026.00 
2 PT-3V Power Transfer Door Cord $45.00 $90.00 
2 743 DC Power Disconnect $5.00 $10.00 
2 MISC.  Misc. Installaiton Materials  $50.00 $100.00 
1 446100-500 Access Control Composite Cable (500 Ft.) $658.00 $658.00 

ELEMENTARY SCHOOL CAFETORIUM (2) ENTRANCE DOORS 
2 MT15 Multi-Technology Card Reader  $418.00 $836.00 
2 DSI160 Request to Exit Motion Detector $103.00 $206.00 
4 8080-T 3/4" Door Contacts $6.00 $24.00 

2 1550K-MDC 
Motorized Latch Retraction Kit for Corbin Russwin ED4000, ED5000, 
Yale 7000 $630.00 $1,260.00 

2 PT-3V Power Transfer Door Cord $45.00 $90.00 
2 MISC.  Misc. Installaiton Materials  $75.00 $150.00 
1 446100-500 Access Control Composite Cable (500 Ft.) $658.00 $658.00 

0.5 14-02P-WHT 14/2 Stranded Plenum $558.00 $279.00 

1 PS440B  
Command Access Power Supply 4 amps, 4 Inputs/Outputs w/ battery 
back up. $445.00 $445.00 

2 BT126 12VDC 7AH battery $40.00 $80.00 
ELEMENTARY SCHOOL HEAD END FOR (14) DOORS - CAFETORIUM / KITCHEN 

1 S2-NN-E2R-WM 

NETWORK NODE IN WALL MOUNT ENCLOSURE WITH 1 S2 ACM 
BLADE (SUPPORTS UP TO 7 S2 APPLICATION BLADES) Wall mount 
enclosure with (1) S2 ACM blade and 6 available expansion slots. $2,854.00 $2,854.00 

4 S2-ACM 

2 OSDP or Wiegand readers, 4 inputs and 4 outputs. OSDP support 
requires NetBox Software Version 5.1 or later and OSDP-enabled 
readers $959.00 $3,836.00 

1 BT126 12VDC 7AH battery $40.00 $40.00 
1 FPO150-C8D8E2 150 Watt Power Supply with 8 lock Outputs,  and 8 Aux Outputs $601.00 $601.00 
2 BT126 12VDC 7AH battery $40.00 $80.00 
1 MISC. Misc Installation Materials  $50.00 $50.00 

0.25 CAT6P-GRN CAT6 Plenum - Green 1000 Ft. $491.00 $122.75 
CM3 PROFESSIONAL SERVICES  

126 TECHNICIAN - PW 1st Shift Technician Prevailing Wage – 2025 Hourly Rate $256.00 $32,256.00 

8 
PROJECT 

MANAGEMENT  Project Management - 2025 Hourly Rate $220.00 $1,760.00 



  
        

                  

4 ENGINEERING System Design & Engineering - 2025 Hourly Rate $216.00 $864.00 
PROVIDED BY SCHOOL DISTRICT 

1 BT SCHOOL DIST. 120V Electrical Power for Powers Supplies and Nodes as Required $0.00 $0.00 
1 BT SCHOOL DIST. Network Switch Ports for Nodes as Required  $0.00 $0.00 
1 BT SCHOOL DIST. Scissor Lift for Running Cable at High School & Elementary School $0.00 $0.00 
      TOTAL $60,953.75 
          

LENELS2 NETBOX SOFTWARE EXPANSION  

1 S2-NBVM-UPG 

NETBOX VIRTUAL MACHINE UPGRADE Upgrades 16, 32 and 64 portal 
NetBox Virtual Machines to a 128+ portal NetBox Virtual Machine. 
Must be purchased with portal expansion. License Identifier: 
VM0000587A62D8DB3A $13,973.00 $13,973.00 

1 S2-R64 

64 PORTAL EXPANSION FOR EXISTING SYSTEM Increases existing 
NetBox Extreme 
and NetBox Enterprise system license in 64 portal increments $4,798.00 $4,798.00 

1 S2-SUSP-TR2 

VM0000587A62D8DB3A / 1 Year(s) / Expires 12/31/2026 / 64 Portals 
/ 20000 Cards / 3 Mercury / 0 Remote Locks / 0 VMS / Audit=No / 
Badge=Yes / Custom Reports=Yes / PassBack=Yes / Partitions=No / 
Global=No / HA=No / 0 DMP / 0-0 NetVR / $2,829.00 $2,829.00 

      TOTAL $21,600.00 
  

   

GRAND 
TOTAL  $129,823.50 

High School Map: 

 



  
        

                  

 
Elementary School Map: 
 

 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 



  
        

                  

 
 
 
 
 
This proposal is valid for 45 days. 
 
PRICING INCLUDES CABLING, POWER SUPPLIES, CONTROL BOARDS, CARD 
READERS, RTE, LOCKING HARDWARE.  
 
CM3 WILL INSTALL ELECTRIC LATCH RETRACTION ON EXISTING HARDWARE 
WHERE REQUIRED.  120VAC TO BE SUPPLIED BY THE SCHOOL. 
Exclusions:  

1. 120V electrical power as required.  
2. Network switches and infrastructure unless otherwise noted in proposal. 
3. Configuration of client network equipment & firewalls  
4. Our prices do not include permit or inspection fees. 
5. Union Labor unless otherwise stated in the proposal 
6. Work performed during 2nd Shift, 3rd Shift, Weekends, & Holidays 
7. Condition of existing equipment and hardware 
8. Patching and painting of work areas 
9. Replacement of ceiling tiles unless predetermined prior to installation.  The 

client would be responsible to supply replacement tiles 
10. For networked system solutions, it is the responsibility of the end-user to 

actively updated Virus Protection and Windows Updates. 
11. The client is responsible for maintenance of the security solutions provided 

unless a service contract is in place.  Work to be performed will be 
determined by such contract. 

12. If existing cable and/or wire is reused for a new installation any deficiencies 
will not be covered under the CM3 warranty and replacement will be installed 
at an additional charge. 

13. Removal of existing cable and hardware 
 
System Warranty: 
All new components installed by CM3 Building Solutions are warranted for a 
period of 1 year both parts and labor.  Factory warranties may be longer but 
would exclude labor, shipping, and handling charges. 

  



  
        

                  

 
TERMS AND CONDITIONS 
 
All goods, services, and Firmware furnished by CM3 Building Solutions, Inc. (“Supplier”) are governed by these standard terms and conditions, and every agreement 
or other undertaking by Supplier is expressly conditioned on assent hereto by the buyer, and any end user with whom Supplier undertakes to deal, of Supplier’s goods, 
services, and Firmware (“Customer”).  These standard terms and conditions supersede all inconsistent printed terms submitted by Customer prior to Supplier’s order 
acknowledgment. They may be varied only by a typed or legibly handwritten notation on the face of Supplier’s quotation or order acknowledgment, Customer’s 
purchase order form, or similar documents. Product and sales policy sheets and the like published from time to time by Supplier shall supplement but not supersede 
these standard terms and conditions. SUPPLIER IS NOT BOUND TO FURNISH ITS GOODS, SERVICES OR FIRMWARE EXCEPT IN ACCORDANCE WITH THE TERMS OF ITS 
ORDER ACKNOWLEDGMENT, FIRM QUOTATION, OR OTHER SIMILAR DOCUMENT ISSUED OVER THE SIGNATURE OF AN AUTHORIZED EMPLOYEE OF SUPPLIER. 
SUPPLIER’S REPRESENTATIVES, DISTRIBUTORS, DEALERS AND OTHER NON-EMPLOYEES HAVE NO AUTHORITY TO BIND SUPPLIER. 
 
1. Firmware. The terms “goods” as used herein shall include Firmware which shall mean the set of instructions, consisting of symbolic language, processes, logic, 

routines, and programmed information in the form of firm or soft media relating to any of the goods and all revisions and modifications thereof. 
 
2. Price/Delivery Terms. Unless otherwise provided on Supplier’s order acknowledgment, price and delivery terms are FOB Supplier’s plant and do not  include 

sales, use, or other taxes.  Supplier may, at its option, make partial shipments and invoice for same. 
 
3. Payment/Credit/Security.   Payment terms for buyers with a credit standing deemed adequate by Supplier are net 30 days from date of invoice. Supplier shall be 

entitled to charge interest thereafter at a rate permitted by law, but in no event to exceed 1-1/2% per month. Whenever Supplier in good faith deems itself insecure, 
Supplier may cancel any outstanding contracts with Customer, revoke its extension of credit to Customer, reduce any unpaid debt by enforcing its security interest, 
created hereby, in all goods (and proceeds therefrom) furnished by Supplier to Customer, and take any other steps necessary or desirable to secure Supplier with 
respect to Customer’s payment for goods and services furnished or to be furnished by Supplier.  

 
In the event Customer for any reason withholds payment of any amount due Supplier, Supplier may declare itself insecure and suspend further shipment to 
Customer until Customer places the withheld amount in escrow and gives adequate security for further shipment or until Customer satisfies Supplier that Customer 
was entitled to withhold such amount. Supplier shall be entitled to recover from Customer all costs, including reasonable attorney’s fees, incurred by Supplier in 
connection with the collection of any amount due Supplier. 

 
4. Cancellation by Customer.  

(a).  Except as provided in sub-paragraph (b) below, Customer’s wrongful non-acceptance or repudiation of a contract to purchase Supplier’s goods or services shall 
entitle Supplier to recover the price or, where an action for the price is not permitted by law, damages, as provided by law, including Supplier’s lost profits. In this 
connection all goods purchased and all services furnished by Supplier in complete or partial fulfillment of a special order from Customer shall be deemed identified 
to the contract between Supplier and Customer. 
(b). Customer’s wrongful non-acceptance or repudiation of a contract to purchase from Supplier goods which Supplier generally carries in inventory as stock items 
(or which are otherwise readily resalable by Supplier at a reasonable price) shall entitle Supplier to recover damages, as provided by law, including Supplier’s lost 
profits. 

 
5. Warranty.  Supplier warrants that all new and unused goods furnished by Supplier are free from defect in workmanship and material as of the time and place of 

delivery by Supplier.  Except for goods and services furnished by Supplier through its employees arising out of orders solicited by Supplier’s Representatives and 
duly accepted by Supplier, Supplier does not warrant, and shall not be liable for, the quality of any goods or services furnished or to be furnished by representatives, 
distributors, dealers or other non-employees of Supplier. 
As a matter of general warranty policy, Supplier honors an original buyer’s warranty claim in the event of failure, within 12 months from the day of delivery by 
Supplier to the site of goods, which have been installed and operated under normal conditions and in accordance with generally accepted industry practices. This 
general warranty policy may be expanded or limited for particular categories of products or customers by information sheets published by Supplier from time to 
time: 
The express warranties provided above are in lieu of all other warranties, express or implied. IMPLIED WARRANTIES OF MERCHANTABILITY AND FITNESS FOR 
PARTICULAR PURPOSES ARE EXCLUDED WITH RESPECT TO ANY AND ALL GOODS AND SERVICES FURNISHED BY SUPPLIER. 
In case of Supplier’s breach of warranty or any other duty with respect to the quality of any goods, the sole and exclusive remedies therefore shall be, at Supplier’s 
option, (1) repair, (2) replacement, or (3) payment of or credit for the purchase price (less reasonable depreciation based upon actual use) upon return of the non-
conforming goods or parts. 
Return authorization must be obtained from Supplier prior to the return of any defective material.  All unauthorized returns will be sent back, freight collect, to the 
Customer.  All returns must be made with transportation prepaid by the Customer.  Supplier’s examination of the units must disclose to its satisfaction that defects 
exist and have not been caused by misuse, neglect, improper installation, repair, alteration or accident before replacement is made or credit issued. 

 
6. Force Majeure. Supplier and Customer assume the non-occurrence of the following contingencies which, without limitation, might render performance 

 by Supplier impractical: strike, riots, fires, war, late or non-delivery by suppliers to Supplier, and all other contingencies beyond the reasonable control of supplier. 
 
7. No Consequential Damages. Under no circumstances shall Supplier be liable to any person (including distributor) for loss of use, income, or profit or for incidental, 

special or consequential or other similar damages, arising, directly or indirectly out of or occasioned by the sale, operation, use, installation, repair or replacement 
of the goods or services, whether such damages are based on a claim of breach of express or implied warranties (including merchantability or fitness for a particular 
purpose), tortious conduit (including negligence and strict liability) or any other cause of action, except only in the case of personal injury where applicable law 
requires such liability. The customer is responsible to ensure the confidentiality, integrity, accessibility and security of all data and information technology devices 
on the Customer’s IT infrastructure.  Under no circumstances shall Supplier be liable for any information security incidents or breaches to any of the 
Customer’s IT infrastructure. 

 
8. Governing Law. The law of the State of Pennsylvania shall govern all transactions to which these standard terms and conditions apply. 
 
9.  Prices in this quotation remain in effect for 30 days from date of issue. 
 
10.  Work performed on a time and material basis may include labor for travel to and from jobsite, time picking up parts or supplies and other offsite time related  

to the work being performed. Work performed on a time and material basis is subject to 2 hour minimum billing.  
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Disclaimer 

Alliant note and disclaimer: This document is designed to provide general information and guidance. Please note 
that prior to implementation your legal counsel should review all details or policy information. Alliant Insurance 
Services does not provide legal or tax advice, or legal or tax opinions. If a legal or tax opinion is needed, please 
seek the services of your own legal or tax advisor. This document is provided on an "as is" basis without any 
warranty of any kind. Alliant Insurance Services disclaims any liability for any loss or damage from reliance on this 
document. 
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Letter of Proposal  

May 30, 2025 

 

Manasquan Public School District 
Attn: Dr. Peter Crawley, School Administrator/Board Secretary 
169 Broad Street 
Manasquan, NJ  08736 

 

Response to Request for Proposal (RFP) 25-03 for Insurance Broker Services 
Property & Casualty and Workers Compensation 
 

Dear Dr. Crawley 

Thank you for inviting Alliant/Boynton Insurance Services, Inc. to respond to the Manasquan Board of Education Request for Proposal 
(RFP) for broker services. We believe our response demonstrates both the depth of our experience, as well as our desire to partner 
with Manasquan School District for their insurance needs. 

We believe our qualifications, seasoned  professional staff, best practice performance standards, and state-of-the-art technology 
collectively will be significant in providing Manasquan School District with the tools to achieve a cost effective and proactive insurance 
services related to risk management and loss control and provide overall best economic and service value to Manasquan School 
District. 

To emphasize on our 40 year services and dedication to Manasquan School District, just in the past 17 years, the school district has 
saved $1,164,987 by participating in our Monmouth Ocean County Share Services Insurance Fund for your Workers Compensation 
coverage.  Safety Grants total of $127,701 from MOCSSIF & SAIF plus Covid relief from 2016-2025.  In addition to premium savings, 
and safety grants awarded, the coverage provided each year responded to all claims submitted against the district.  The District was 
never left undefended or lapsed in coverage. 

We have drafted a comprehensive and thorough response to your proposal request. We hope this response offers a compelling 
reason for Manasquan Board of Education to maintain a partnership with Alliant/Boynton as the broker of record for their property 
casualty insurance.  We are prepared to meet your needs and we stand ready to answer any questions that may arise as you perform 
your review. Our clients are our best advertisement and we encourage Manasquan Board of Education to investigate our success in 
developing unique and innovative insurance solutions and services with our client references. 

Our primary objective is to form a long-term partnership with Manasquan Board of Education, to provide the highest quality insurance 
and risk management services available, consistent with your requirements, culture and operating philosophy. We are confident that 
our respective operations will be a great fit for each other. 

Best Regards, 

 
Vincent Krill 
Vice President / Business Development 
(732) 588-1104 
vincent.krill@.com 

mailto:vincent.krill@.com
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Executive Summary 
Alliant fully understands the nature and scope of the services to be provided and will comply with all terms and 
conditions of the RFP. The Board wants to partner with a qualified firm with experience in the Property and 
Casualty insurance industry working with school districts and public entities of similar size and diversity as the 
Board, to provide comprehensive property and casualty insurance programs, and be able to offer creative and 
innovative insurance options. Alliant understands the Board will hold the successful proposer to aggressive 
service requirements and high-quality standards in providing service. 

Alliant is a full-service insurance brokerage and risk consulting firm with the ability, resources, and desire to 
partner with the Board. We will continue to bring a fresh perspective and innovative solutions to the Board’s risk 
management and liability insurance program design. Alliant has grown to become one of the leading brokers in 
higher education and many of the largest public school systems in the United States. Our continued success is 
due to our corporate culture and organizational design that emphasizes customer service, entrepreneurial spirit, 
and creativity enhanced by specialization. 

Alliant is the leading Public Entity insurance brokerage firm in the United States. The entire focus is solely on 
chosen specialty industries allowing the firm to develop knowledge and expertise within those specific areas. 
With more than 240 professionals dedicated to serving the public sector, we provide a full spectrum of risk 
management, consulting, and insurance brokerage services to partner with the Board to meet your insurance 
and risk management objectives.  

Alliant strives to exceed expectations through a client-centric approach. Alliant’s client retention rate of over 90% 
is a testament to our ability to deliver superior service and specialize in certain industry segments rather than 
being a ‘generalist’ brokerage firm. Our success with public entity clients stems from a culture emphasizing 
customer service and our creative approach to insurance brokerage and risk management services. Some key 
advantages of choosing Alliant to be your business partner include: 

1. Significant Experience with Public Entities and Education Clients 

Alliant has built our company on specialization and our Public Entity Division is our largest specialty group. 
We proudly provide brokerage services to over 10,000 public entity clients and over 2,000 K-12 education 
clients across the country. 

2. Our People – Team Expertise, Professional Commitment, and Stability 

Alliant is prepared to be held to the highest standards of integrity and professionalism. We understand that 
your selection of a brokerage firm represents a substantial commitment of public agency resources. Our team 
is comprised of professionals who have been with and plan to remain with Alliant for many years. The 
proposed service team also has significant, direct experience the with the Board operations. Vince Krill will 
serve as the team lead and is supported by team members outlined on pages 9-11.   

3. Exclusive Programs and Innovative Marketing Approach 

Due to Alliant’s specialty in the public sector, we have been able to build and develop exclusive group 
purchase programs available to the Board. These programs are in addition to what is available in the 
worldwide marketplace and cannot be accessed by other brokers. Our ability to bring our clients more 
options than our competitors gives us leverage while marketing their insurance programs. 
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4. Worldwide Market Access & Proprietary Programs  

Alliant has access to the worldwide marketplace, including over 200 carriers both domestic and overseas. 
What differentiates us from our competition is not just the access, but also our notable position within the 
market itself. With decades of relevant experience in the public entity and school district arenas, we have 
developed strong relationships with major players in the insurance industry. While we often seek to 
implement our programs for our public entity clients, our priority is always doing what is best for the insured. 
The existence of our proprietary programs will not affect our marketing of the Board’s insurance program to 
all potential markets. First and foremost, we are your broker, and will always do what is necessary to achieve 
your goals and objectives. 

5. Technology Resources 

Alliant’s use of and commitment to technology is evidenced by our success servicing clients throughout the 
country. This can only be achieved at a high level with proper utilization of technology. The following 
technologies are available to clients: 

› AlliantConnect is a proprietary web-based program that allows users to access Alliant’s Loss Prevention 
Library, access/share coverage documents, view renewal documents, update exposure data, 
communicate with Alliant, and post daily announcements. 

› CSR24 is our certificate management system and is accessed through AlliantConnect. This resource allows 
clients to request and create certificates of insurance, report/track claims on-line, and has the ability to 
be used as a certificate tracking software for vendors. 

› Benchmark Reports — Industry-specific benchmarking reports can be provided to the Board by Alliant 
sales and service teams. 

In summary, we look forward to continue our relationship and provide the Board with our comprehensive risk 
financing and liability Risk Management Program as we have performed for the past 40 years. 
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Scope of Services 

1. Name of firm. 

Alliant Insurance Services, Inc. 

2. Location of firm main office and branches. 

We have over 100 office locations which can be found here - https://alliant.com/about/office-locations/#. Our 
headquarters are located at 18100 Von Karman Ave, 10th Floor Irvine, CA 92612. Your primary servicing offices 
are located at 331 Newman Springs Rd, Suite 314 Red Bank, NJ 07701. 

3. How many years has the firm been in business? 

Alliant Insurance Services, Inc. (“Alliant”) was established in 1925 in San Diego, California as the Robert F. Driver 
Company. Today, it is a privately held corporation headquartered in Irvine, California. As a firm, we are the largest 
specialty broker in the country, with our entire focus on selected industry segments including public entity, 
education, construction, real estate, healthcare, tribal nations, hospitality, non-profits, and legal professionals. 
With more than 12,500 employees, a vast network of offices nationwide, $37 billion in placed premium, and 
revenues of $4.2 billion, Business Insurance ranks Alliant as one of the largest privately held brokers in the nation. 

 

4. Total number of employees dedicated to servicing property and casualty insurance clients—total number of 
service employees who hold a license in the property and casualty authorities. 

There are over 1,400 Alliant Americas employees dedicated to property and casualty insurance clients and of 
those over 1,222 are licensed. 

5. Total number of clients for property/casualty insurance. Indicate the top 5 largest clients and all public sector 
and non-profit clients in the State of New Jersey. 

Alliant supports more than 120,000 clients. As a privately owned company, we cannot release the names of our 
5 largest clients. However, Alliant places over $37 billion in premium with revenues of $4.2 billion. Our top 5 New 
Jersey clients represent over $17 million in premium. Some of our nonprofit and public sector clients include: 

› Toms River Regional Schools 

› Brick Township Board of Education 

› Marlboro Township Board of Education 

› Red Bank Regional Board of Education 

› Colts Neck Board of Education 

https://alliant.com/about/office-locations/
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› Monmouth Regional High School Board of Education 

› Manasquan Board of Education 

› Morris County 

› Town of Eastchester 

› The Young Men's Christian Association of Greater Monmouth County 

› YMCA of Eastern Union County 

› Ocean County YMCA 

6. Include five current clients, of similar size, references for the brokerage services that you are proposing on. 
References should be included on the Request for Reference form. 

Client Name Client Information 

Toms River Regional Schools 

Name: Laura Bove 

Address: 1144 Hooper Avenue, Toms River, NJ 08753 

Phone: (732) 505-5500  

Email lbove@trschools.com 

Client since: 2019 

Brick Township Board of Education 

Name: Jim Edwards 

Address: 101 Hendrickson Avenue, Brick, NJ 08724 

Phone: (732) 785-3000 

Email: jedwards@brickschools.org 

Client Since: 2012 

Marlboro Township Board of Education 

Name: Vincent Caravello 

Address: 1980 Township Drive, Marlboro, NJ 07746 

Phone: (732) 972-2000 

Email: vcaravello@mtps.org 

Client Since: 2007 

Red Bank Regional Board of Education 

Name: Debra Pappagallo 

Address: 101 Ridge Road, Little Silver, NJ 07739 

Phone: (732) 842-8000 

Email: dpappagallo@rbrhs.org 
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Client Since: 2002 

Colts Neck Township Board of Education 

Name: Vincent Marasco 

Address: 70 Conover Road, Colts Neck, NJ 07722 

Phone: (732) 946-0055 

Email: marasco@coltsneckschools.org 

Client Since: 2015 

7. Describe the proposed management of the account as specifically as possible. Your response must indicate 
that overall coordination of the account will be placed with an identified account manager. This individual’s 
functions should be clearly described and any secondary personnel should also be identified and their roles 
defined. The credentials and experience of all members of your proposed account management team should be 
detailed. Also, the number of total clients serviced by the proposed management team must be included. 

Our flat hierarchical structure offers the Board the highest visibility and support within the organization as well 
as seamless access to all of our specialty practices throughout the firm. The Board’s team has direct access to the 
principals of the firm. This structure empowers our professionals to make decisions that best serve their clients 
without first consulting layers of management. The corresponding reduction in bureaucracy helps ensure 
flexibility and improves the speed and efficiency of our client service. The result is expeditious service from team 
leaders who are not simply figureheads, but active participants in the success of your program. 

Your team leader, Vince Krill, will ensure that all of the firm’s resources are made available to the Board. We have 
also assigned a dedicated team of professionals that includes Executive Vice President, Jay Lynch, Senior Vice 
President Ron Gillaspie and Account Manager, Victoria Sjulander.  They will serve as the primary account 
coordinators and day-to-day contacts. The following table defines the roles and responsibilities of each proposed 
account service team member. 

Manasquan Board of Education’s Service Team 

Team Member  Role and Responsibility 

Vincent Krill, ARM 

First Vice President 

Vince is responsible for providing insurance coverage to fit the needs of the 
exposure of each client. He assists with contract coverages, interpretation 
of contracts, and claims handling. Vince serves clients in the commercial 
industry ranging from building owners to manufacturers. He specializes in 
insurance programs for public entities, mainly focusing on school boards. 

He has been in the insurance industry since 1977 and joined Boynton & 
Boynton in 1987, which was acquired by Alliant in 2017. Prior to Boynton & 
Boynton, Vince trained and worked at Sentry Insurance Co. where he 
headed Sentry’s Product Liability Claims Department for large accounts. His 
experience includes the establishment of loss control programs for large 
accounts and the implementation of safety committees inclusive of 
conducting seminars for self-inspections, accident review panels, 
transportation loss control programs, and analysis of loss experience to 
determine loss ratios and trends.  
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Team Member  Role and Responsibility 
Vince earned a BA at Wilkes University and holds an insurance producer 
license in all states with an ARM designation. 

John J. Lynch, MBA 

Executive Vice President, Regional 
Director of New Jersey 

John J. Lynch (“Jay”) has direct oversight and strategic responsibility for the 
property, casualty, and general underwriter division in the New Jersey 
office. He continues to act as the lead account executive on a significant 
number of large commercial retail accounts. Jay was named President and 
Chief Executive Officer who helped the agency grow to become one of the 
largest independent property and casualty agencies in the tri-state region. 
He is recognized for creating several insurance programs through Lloyds of 
London including a coastal business and homeowner program, financial 
billing exposures, and establishing a shared service insurance fund for 
schools. 

He has been in the insurance industry since 1991 and joined Boynton and 
Boynton in 1991, which was acquired by Alliant in July 2017. Prior to 
Boynton and Boynton, Jay accepted an entry level position at Putnam 
Financial and quickly rose to an Assistant Vice President working in the 
shareholder communications division. He has more than 25 years of 
insurance brokerage experience including a significant focus on general 
liability, various professional liability lines, and property lines of coverage 
with an extensive background in the coastal catastrophic property markets 
with several key partnerships in the Lloyds marketplace. Jay has also 
served as the Director of the Monmouth Ocean County Shared Services 
Insurance Fund (MOCSSIF) for over 25 years. In that capacity, he provides 
public school districts with risk management and loss control services, and 
leads quarterly meetings on loss mitigation, trends, and emerging 
regulatory or legislative issues. Beyond Jay's experience with MOCSSIF, he 
manages multiple MGA programs with binding authority for 7 Lloyd's 
contracts.  

Jay earned a BS in Business from the University of Massachusetts and 
earned his MBA from Suffolk University while attending classes after 
business hours. 

Ron Gillaspie, CIC 

Senior Vice President, Director of 
Business Development 

Ron has developed cost-effective risk management and insurance 
programs for public entities, hundreds of physicians, physician groups, and 
healthcare entities including hospitals. He was instrumental in the 
development of MOCSSIF in 1999. He also formed the Healthcare Division 
of Boynton & Boynton in the mid-1980s.  

He joined Boynton & Boynton in October 1983 which was acquired by 
Alliant in 2017. Prior to Boynton & Boynton, Ron has trained and worked at 
the Crum & Forster Insurance Co. from 1980-1983 in both the underwriting 
and marketing departments. He has worked in sales and management 
positions throughout Boynton & Boynton, becoming Senior Vice President 
in 1990 and partner in 1995.  

Ron earned a BS in Business Administration from Montclair State University. 
He holds a CIC designation. Ron is a member of the Princeton Insurance 
Company's Agent Advisory Council, the Coverys Insurance Company 
National Advisory Board, and the Hartford Insurance Company Advisory 
Council. He was a past member of the Selective Insurance Company 
Advisory Council. 
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Team Member  Role and Responsibility 

Victoria Sjulander, CISR 

Account Manager Lead 

Vicky is currently an Account Manager Lead overseeing our public entity 
business, with a focus on schools and municipalities. She works closely with 
producers and services clients by handling all new and renewal business. 
This includes marketing each account to find the best pricing and coverage 
available for the client. She maintains the accounts throughout the year by 
processing endorsements as needed, all the billing needs, and issues 
requested Certificates of Insurance. At renewal time, she helps with any 
renewal applications and makes sure the quotations are received in a 
timely manner.  

Vicky joined Alliant in 2020 and has over 20 years of experience working 
with insurance agencies specializing in public entity business. 

Vicky attended licensing school in 1999 and holds the Certified Insurance 
Service Representative (CISR) ELITE designation. 

Carol F. Jones 

Assistant Vice President, Claims 
Manager 

Carol oversees the Claims Department and is responsible for providing 
personal and expedited claims assistance to clients along with her team. 
She ensures clients receive high quality customer service and aggressive 
claims handling. Carol specializes in coverage and liability analysis. 

She has been in the insurance industry for over 19 years and joined Alliant in 
2016. Prior to Alliant, Carol served as a Claims Specialist/Analyst at AIG. 
Then, served as a Claims Director at World Insurance Associates.  

Carol earned a BS in Paralegal Studies and graduated Cum Laude from St. 
John’s University. She is a licensed insurance adjuster in all 28 required 
jurisdictions. 

Michele Eulner 

Executive Administrative Assistant 

With over 20 years of Executive Administrative Assistance, Michele Eulner 
came to Boynton & Boynton in August of 2016, which was acquired by 
Alliant in 2017. 

Michele manages her normal administrative date-to-day workflow while 
prioritizing various projects including preparing marketing materials, 
organizing on and offsite conferences as well as a wide range of special 
projects. 

The proposed team services an average of 30 clients per team member. We find that by representing a select 
group and manageable number of clients, our team can consistently deliver on the commitments being made to 
our clients and provide the involvement and dedication they deserve. The total number of clients serviced by the 
proposed management team is over 70.  

Account Team Structure 

The Board’s primary account service team is composed of a team leader, account executive, account manager, 
and account representative that will be in constant communication with your team. The following is an overview 
of each team member’s client servicing and communication responsibilities.  

Team Leader 

› Provide general oversight of the account, development of a marketing strategy, and negotiations with 
insurance markets 
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› Lead the service team by providing strategic direction through discussions and coordination with the 
Board’s key stakeholders 

› Oversee the management of insurance placements, program timeline development, project deliverables, 
and client communications 

› Provide overall direction on insurance placements, insurance program renewal, and management of the 
account 

› Design and implement the Board’s coverage programs and ensure that the agreed upon risk transfer 
strategy is properly executed and the services provided meet or exceed established goals 

› Oversee the Board’s insurance program and ensure that these programs are renewed annually with the 
broadest coverage terms at the most competitive pricing available 

› Coordinate integrated services for other agency resources (e.g., claims management and loss control) 

› Work with other senior members of the project team to manage program timelines and development 

› Keep the Board informed on market developments and oversee required claims reviews and loss control 
activities 

Account Executive 

› Acts as the lead day-to-day representative to the Board 

› Establishes multi-year strategic plan development  

› Manages financials and is responsible for renewal negotiations 

› Prepares and presents renewals or marketing to the Board 

› Strategically guides the Board through the decision making process 

› Maintains ownership of all deliverables by the Alliant service team 

› Maintains and drives client service calendar 

› Leads the service team in implementation and execution of strategic plan, renewal, or marketing 

› Manages and mentors the service team 

› Helps navigate industry-specific intricacies and differences  

› Serves as a technical expert, using knowledge of underwriting and compliance to assist the Board in 
resolving complex issues 

› Recommends carriers for solicitation and negotiates with carriers for benefit and premium 
considerations 

Account Manager 

› Work closely with other members of Alliant’s project team to ensure all service deliverables are 
completed in a timely manner 

› Gather information, handling the Board’s day-to-day requests, policy review, and other administrative 
work to keep the team organized and on task 

› Coordinate meetings, property appraisals, loss control visits, and other tasks to ensure the overall project 
runs smoothly and aligns with the Board’s expectations 

› Work closely with the Team Leader to ensure that the Board’s needs are met or exceeded 
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› Assist the Board in developing the marketing strategy and work with the Board’s service team to prepare 
underwriting specifications. 

› Support the team leader in addressing the Board’s questions, insurance placement design, and 
marketing. 

› Review policies from the carriers and assist with the coordination of the claims 

› Act as the Board’s conduit when seeking services from Alliant’s Loss Control Division 

› Actively participate in all areas of account servicing 

› Help with claim reporting and third-party claims interaction 

› Serve as liaison between the Board and carrier during discussions on value-added services 

› Initiate renewal process for existing clients. Discuss and create renewal strategy with the Team Leader 

› Assist the team in developing the marketing strategy for the Board 

› Conduct marketing, negotiate rates, and review quotes and coverages for competitiveness and accuracy 

› Handle technical and administrative tasks, including insurance carrier specification(s) preparation, 
certificates of insurance processing, endorsement requests, policy reviews, policy summaries, invoicing, 
monthly bordereaux processing, binds coverage, and prepares binders 

› Finalize proposals and presentations in coordination with the Team Leader 

› Manage the data for underwriting submissions, coordinating loss control, and claims services 

› Review policies from carriers and assist in the coordination of claims meetings as needed 

› Participate in the claims process as directed by management, including claim submission, follow-up, and 
overall communication 

› Oversee program review documents and the implementation and monitoring of the Board’s insurance 
and risk management strategies 

› Notify producer of pertinent information related to client retention 

› Supervise the account service team and support other members of the team as needed 

Account Representative  

› Provide customer service and assist the Team Leader and service team in supporting existing accounts. 

› Organize staff support and provide day-to-day service to the Board, including preparation of 
endorsements, certificates, invoicing, and premium accounting 

› Oversee the administration of the account and ensures timely response to issues and quality work 
throughout the program 

› Discuss strategy with Team Leader and Account Manager for policy renewals 

› Assist with the preparation of presentations and/or proposals for the Board 

› Analyze certificate requests and ensure the Board’s needs are met 

› Help develop strategic plans for the Board’s risk management program 
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Technical Assistant  

› Act as a service liaison between clients and insurance carriers, ensuring the continual flow of information 
between both parties 

› Provide clients with daily account service, including: 

 Processing policy endorsements 

 Reviewing policies for accuracy 

 Issuing certificates of insurance 

 Collecting loss runs 

 Generating loss summaries 

 Provide administrative support to the team 
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8. Risk Information Systems: Accurate loss data is necessary to plan for renewals, maximize reimbursement and 
assess the feasibility of alternative risk financing options. Specify your firm’s resources for managing 
information in the following areas: incident/claims loss reporting; loss control data analysis/trending systems; 
and loss forecasting models/actuarial services. Address your firm’s ability and willingness to provide information 
that would facilitate measurement of the School System’s internal Risk Management and Risk Financing 
effectiveness. 

Risk Solutions Team 

Alliant’s goal is to team with our clients and the Alliant claims team to help reduce the total cost of risk and assist 
with reducing accidents to as low a level as possible. We recognize the most effective way to help an organization 
reduce its total cost of risk and overall losses is to identify, evaluate, manage, and mitigate the underlying and 
potential causes of loss. Alliant’s Claims and Risk Solutions team delivers the combination of pre-loss planning 
(Loss Control) and post loss techniques (Claims Management) focused upon assisting a client reduce its total cost 
of risk. 

Our Risk Solutions specialists work closely with our clients and their carriers to develop service plans focused at 
identifying and treating major loss sources and exposures. From a property loss perspective, our focus is to help 
our clients protect their assets, ensure the continuity of their operations in the event of a loss, and utilize loss 
prevention programs and techniques as a way to reduce the total cost of risk within their risk management 
programs. From a liability and employee safety standpoint, our focus is to understand where and why these 
accidents are occurring and help our clients develop the appropriate corrective actions which result in a 
reduction/elimination of those loss producing exposures. 

Our risk solutions and claims teams are partnered so we can get on the front end of any negative claim trends. 
We can conduct a “cause of loss” analysis to understand where your losses have occurred. We continue this 
during the service period by closely monitoring loss experience.  

Claims Management 

We help clients develop and implement an overall risk management plan, from a pre-loss perspective, in 
compliance with federal and state laws, as well as one that achieves their objectives. This includes oversight of 
carriers, third-party administrators or claims departments to ensure they fulfill service agreements.  

Alliant has relationships with senior management in all of the major insurance carrier claim departments. With 
such a strong market position in the community, we are among the first to know of any changes or new 
offerings in the claim adjustment process.   

With respect to claims, our role is to act as: 

› Technical and professional resource that enhances your ability to operate an independent, effective 
claims management program while mitigating claim payments by providing proper management and cost 
control for all insured losses 

› Claims coordinator through which claims can be channeled and a direct access point to claims adjusters 

› An advocate for coverage disputes, contract negotiations, and reserve disagreements 

› Source to provide/identify supplemental services to achieve your claims management objectives 
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In addition, our claims consultants use statistics from carriers and TPAs to analyze loss data. With this data, we 
are able to provide our clients with many useful reports and benchmarking tools such as: 

› Average cost of medical/indemnity claim (e.g., by region, department) 

› Severity/frequency analysis reports by location and/or policy year 

› Lag time reports 

› Cause of loss analysis 

› Type of claim 

› Multi-year severity claim analysis 

Risk Transfer Techniques 

The ability to respond to a loss is critical to recovery. Your financial strength can determine the best approach, 
but this is usually based on either retention or transfer of the risk. However, a hybrid technique combining 
elements and characteristics of retention and transfer, which responds to your financial security and the 
availability of products in the financial markets, is now widely viewed as the most logical approach. 

For example, retention techniques encompass current expensing of losses, unfunded reserves, funded reserves, 
traditional borrowing or paying for losses through a wholly owned captive. Depending on your current approach 
to self-insurance, any one of these techniques could present improvements in your operational process. 

Transfer techniques include the use of insurance and contractual risk transfer, but these need to be examined in 
the light of your current practices. Hybrid options include non-traditional forms of insurance and borrowing. 
Working together with your risk managers enables our team to recommend the best option. 

Best Practices for Claims Management and Recovery 
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9. Risk Management / Loss Control Services: The proposal requires that the responding producer identify and 
define the available services they have available to respond to the risk management needs of a school system. 
The following areas should be considered in preparing a response: Risk Management Education; Professional 
and General Liability Exposure Reviews; Workers’ Compensation – Employee Exposures; and Property Insurance 
and Property Conservation Exposures. The response should incorporate the types of inspections required, 
instructional services available, and any other Risk Management concerns. 

Alliant’s Risk Management Center  

We have partnered with Succeed Management Solutions, LLC to provide our clients with insurance and risk 
management services as well as tools that improve efficiency, reduce risk factors and protect the overall bottom 
line. Alliant’s web-based risk management center (RMC) allows you to conduct job hazard analysis (JHA) 
management, job description building, incident tracking, employee training and material safety data sheets 
(MSDS) management. 

Reducing Total Cost of Risk (TCOR) 

Risk management is flexible and responsive to the needs and goals of the organization involved. We use a well-
defined operations plan to control our clients' exposure to risk. Our team will assess your current risk 
management financing mechanism and develop a marketing plan for the procurement of insurance coverages. 

An analysis of your program will keep it current and reflective of the changes within the marketplace. The analysis 
will also enhance the decision-making process and assist in the reduction of costs and losses (risk control). 

Our risk management professionals will then design a program which includes evaluating risk assumptions/risk 
transfer scenarios to protect your organization, while also seeking risk financing arrangements to protect your 
assets. Our marketing goals will safeguard your assets and revenue streams using the most effective means 
available. 

The following diagram provides an overview of the process that we use for all of our clients. 
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We will perform an exposure analysis by an integrated team of professionals with expertise in commercial 
insurance/brokering (for all lines of coverage), financial risk management, loss control management, claims 
management, and claims demographics. This cross-disciplinary team will undertake a thorough coverage and 
exposure analysis to design an insurance and risk management program to protect your assets and operations. 
Our process will ensure that your organization is adequately covered. 

Loss Control 

Managing exposures to loss, either through prevention or control, is vital to effective risk management. The scope 
of risk management resources provided to clients is what sets us above our peers. We provide property and 
casualty risk solutions management services which help develop and implement effective programs that manage 
overall risk. Critical to achieving these corporate objectives is the implementation of effective, proactive 
property/casualty risk solutions programs. We anticipate our primary service to be assistance in the following 
areas: 

General Risk Solutions Management 
Activities 

Property-Related Risk Solutions Management 
Activities 

› Cause of loss analysis 

› Site visits 

› Pre-planning/exposure identification 

› Safety program(s) review 

› Participation in risk solutions/safety 
meetings 

› Training and seminars 

› Property/HPR consulting 

› Property management system development 

› Natural hazards exposure analysis 

› New construction/fire protection specifications 

 
Casualty-Related Risk Solutions Management Activities 

› Safety accountability program 

› Fleet safety program 

› OSHA inspection program 

› Safety management diagnostic 

› Safety program review/audit 

› Emergency preparedness planning 

› Customized OSHA compliance manuals 

› Mock OSHA audits 

› Participation in risk solutions/safety meetings 

› Training and seminars 
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Casualty-Related Risk Solutions Management Activities 
› Life safety audit 

› General liability audit 

› Benchmarking program 

› Executive loss cause analysis 

› Ergonomic consultation 

Loss Control Program Implementation 

 

Phase 1: Define Project Objectives 

Our approach is to identify and partner with a working committee or task force from the Board. The success of 
our partnership will be dependent upon management’s commitment to driving the project to benefit all involved. 
Once our core consultants have met with the members of your team, we will seek your approval to meet and 
interview key executives from safety and risk management. 

We will present the Board with a document that outlines an understanding of your objectives as well as our 
findings. After reviewing the document, we will reconvene with your committee to discuss prioritization and/or 
removal of the objectives. We will then update and prepare the final document for your approval and sign-off. 
This document will clearly define the scope of the project and empower team members to proceed to the next 
phase. 
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Phase 2: Loss Control Management 

Managing effective loss prevention efforts is a critical component for containing the costs of losses. Loss 
prevention activities should be based on the following: 

› Identifying the underlying causes of injuries 

› Management and engineering changes that address issues at the source 

› Management and operations participation 

› Support for implemented improvements 

Step 1: Identification/Interview/Evaluation 

› Review and evaluate current safety resources, staff roles and activities 

› Provide feedback to the Board on the effectiveness of reducing and preventing workplace injuries 

› Make implementation recommendations that will improve loss reduction results 

Step 2: Diagnostic Assessment and Action Plan Development 

The field inspection will include: 

› Diagnostic review of new employee hiring practices and safety training, supervisor training and 
accountability, safety communication and claims management programs, and accident investigations 

› Recommendations on sites for inspection including the corporate office, the lowest loss generating 
division, and a higher loss frequency division 

› The lowest loss generating division is used to identify effective best practices  

› The division with a higher loss frequency identifies critical loss control features that need improved 
implementation 

Step 3: Deliverables 

Alliant will produce a comprehensive written document that identifies: 

› Key loss trends and critical loss control opportunities 

› Root causes of loss 

› Prioritized action plan with measurable goals 

Phase 3: Implementation 

Phase three represents the implementation of the recommended action steps developed in phase two. Alliant 
will focus upon whether there is reduction in accidents and associated cost savings being realized by the Board. 

Safety Management 

The goals and objectives established in phases one and two will help us coordinate with the Board to assure a 
comprehensive approach to implementing any new safety program. We will assist in arranging necessary training 
on safety policy changes complete with management checks and balances. We will also provide ongoing support 
to make these program changes a permanent part of your day-to-day operations. 

Alliant will: 
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› Develop, recommend and assist in the implementation of specific risk control programs, policies and 
procedures focused on reduction of frequency and severity of targeted loss exposures 

› Measure and monitor the loss control program to assure effectiveness and longevity 

Our primary role as the “outsourced” safety manager will be to: 

› Help determine the ultimate professional staffing needs (amount of consulting time, consultant 
qualifications, geographical location, etc.) 

› Provide insurers with an overview of your current risk management team and safety programs 

› Develop specific safety programs, policies, procedures and training by: 

 Implementing new safety and claims programs throughout the Board 

 Developing training and roll-out procedures 

 Designing and incorporating checks and balances for supervision and management 

 Develop measurable goals and benchmarks for evaluating implementation 

 Measure, monitor and control processes to assure effectiveness in program implementation 

 Review status of safety program activities on a quarterly basis 

We can help you achieve long-term loss reduction with appropriate safety program implementation and high-
level management commitment. 

Safe Work Practices 

Behavioral Based Safety (BBS), driving-related risks, employee engagement, new-hire orientation and training, 
fall from height prevention, and Radio Frequency (RF) awareness are some of the compelling issues we see most 
regularly. We work with clients and their insurance carriers to develop training programs, incentive, and 
awareness programs which are tied directly to corporate goals for safety performance improvement. Our loss 
prevention and risk management resources and technology, and/or the resources available through the 
insurance carrier, can assist in improving, evolving, or implementing these areas. The programs are designed 
around the principals of: 

› Identifying and measuring leading indicators for safety performance 

› Providing consistent feedback to business units, operating divisions and their departments on current 
performance levels 

› Establishing and recognizing periodic milestones to maintain personal involvement in achieving these 
goals 

› Instituting corrective measures when entities fall below performance goals 

› Modifying program elements to focus on continual improvement 

When programs achieve significant results, we sponsor companies for national recognition programs through 
recognized safety organizations. 
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Executive Risk  

Alliant’s executive risk experts will evaluate the Board’s risks and implement solutions ranging from directors and 
officers (D&O) and employment practices liability (EPL) coverage to professional liability and fiduciary liability 
protection. 

Navigating a Minefield of Exposures 

Organizations, their employees and their boards of directors are at high risk in today’s litigious environment. 
Publicly held, privately held and nonprofit organizations are all susceptible, even if the most stringent business 
practices are in place.  

Our management liability experts stay abreast of the changing risk landscape; constantly addressing today’s 
challenges and predicting those yet to come. Our suite of management liability products includes: 

› Directors and officers 

› Employment practices 

› Fiduciary liability 

› Corporate fidelity 

› Professional errors and omissions, including cyber liability 

› Employed lawyers 

› Kidnap and ransom 

› General partnership 

› Transactional liability 

› Loss mitigation 

Personal Attention and Tailored Risk Management Programs 

In order to secure a risk management program that truly addresses our clients’ unique needs, we implement a 
hands-on philosophy that is grounded in personal attention. 

A single management liability consultant is responsible for all facets of the insurance program, yet clients also 
have access to the entire team of professionals. This one-on-one method enables our experts to isolate unique 
exposures and provide underwriters with a thorough understanding of your specific needs. This process includes: 

› Detailed exposure analysis 

› Knowledgeable claims assistance 

› Ongoing transaction consultations 

› Timely reviews of limits and deductibles 

› Informative coverage comparisons 

› Negotiation power for client-specific terms 
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Alliant Understands the Marketplace 

Our long-standing carrier relationships consistently enable us to place the most complex insurance programs. We 
consult with clients who face issues like tightening capacity, exit of reinsurance, increases in premiums and 
deductibles due to heightened defense and settlement values, carrier bankruptcy, and coverage restrictions. Our 
market relationships and premium volume gives us the leverage to negotiate the most favorable client 
placement. 

A Complete Management Liability Solution 

We combine our management liability expertise with extensive risk management services, including loss control 
and claims assistance, resulting in a commitment to provide management liability solutions that integrate 
important tools. 

Loss Control 

Our loss prevention consultants specialize in identifying potential hazards and developing customized programs 
that reduce the chances of a loss. 

Claims Management 

Preventing a loss is our ultimate goal, but if a claim is filed, our claims professionals act as your advocate to 
facilitate timely, cost-effective claims resolutions. Our goal is to legitimately optimize claims outcomes for our 
clients. Other services include claims review, coverage analysis and litigation management. 

Workers’ Compensation 

A Fresh Approach to a Decades-Old Problem 

Cost is frequently a major factor in deciding on workers’ compensation coverage. Many times, it is the one that 
gets the most attention and for good reason. From a back injury to carpal tunnel syndrome, employee injuries 
cost employers millions of dollars each year in medical costs and time lost from work. However, just because 
workers’ compensation is required, it doesn’t mean there aren’t effective ways to mitigate its cost. Knowing what 
works and where to find savings can make a considerable difference in your workers’ compensation cost 
structure. 

For more than 95 years, Alliant has been working with companies and organizations to develop workers’ 
compensation solutions that not only protect workers but also manage the cost of a program. Our product 
expertise ensures that any alternative your company is considering—whether it is guaranteed cost, high 
deductible, retro-rated plans, or other vehicle—is thoroughly evaluated based on its cost and benefit tradeoff. 

Alliant’s proactive case management approach and our unwavering focus on claims advocacy has made a major 
difference in controlling claims costs for many of our workers’ compensation clients. By rigorously managing all 
components of a complicated claim from the start, we are able to eliminate much of the confusion that can occur 
in quarterly claims reviews and claims reserve issues. 

Our across-the-board claims management resources are integrated with proven Return to Work (RTW) programs 
to deliver cost saving strategies that allow our clients to more predictably manage their workers’ compensation 
plans. 
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Managing exposures to loss, either through prevention or control, is vital to effective risk management. The scope 
of risk management resources provided to clients is what sets us above our peers. Our loss control specialists will 
assist with, develop, and implement a loss control/safety program that is federal and state compliant and 
achieves your objectives. Critical to achieving these corporate objectives is the implementation of an effective, 
proactive property/casualty loss control program.  

Change begins at the top, especially with unionized workforces where a quick improvement is needed and 
operationalized across the entire operation. A negative or underperforming safety culture does not change 
overnight, and you cannot expect instant results. Bad habits are hard to change and a commitment to change 
cannot be compromised. Mastering workers’ compensation is critical to protecting an organization’s employees 
and bottom line. Many companies do not have a formalized process to manage their workers’ compensation 
program. The human and financial consequences can be devastating.  

Based on decades of the combined hands-on field experience of the industry’s leading cost-reduction experts 
and the most-respected professional organizations, our process will help you: 

› Build an uncompromising safety culture 

› Assess your workers’ compensation program 

› Design the most cost-impacting strategy 

› Roll out comprehensive changes to your organization 

› Monitor and manage the program going forward 

Transforming a workers’ compensation program is achieved through a series of tactics, disciplines, activities, and 
strategies performed in the correct sequence.  
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Critical Areas of Proven Abilities 

 
 
 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

ModMaster® 

Alliant is able to run reports for clients using Zywave’s ModMaster, a software program that can validate workers’ 
compensation experience modification factor and provide “what if” scenarios. Although the experience 
modification factor does not directly impact insurance premium costs of a loss-sensitive program, it does factor 
into the amount of taxes and surcharges. Therefore, mod analysis and validation of accuracy is recommended for 
all types of workers’ compensation plans. 

  

ROLL OUT COMPREHENSIVE CHANGES 

 

› Return To Work Program 

› Safety Bonus Program 

› Culture Buy-In 

› Supervisor Training  

› Hire the Right People  

› Responding to Injuries 

› Develop Trust, Empathy, Improve 
Communication  

› Pre and Post Loss Strategies  

 

 

MONITOR AND MANAGE THE PROGRAM 
GOING FORWARD 

› Metrics/Benchmarks – Cost per FTE, 
Claim Lag Time, Return to Work Ratio, # 
Employees Out Now 

› Monthly Reporting 

› Experience Mod Review 

› Claim Review 

› TPA Review 

› Safety Committee/Meetings 

› Fighting Fraud  

 

ASSESS YOUR WORKERS’ COMPENSATION 
PROGRAM AND PROCESS 

› Safety Culture 

› Management Commitment 

› Your Risk Profile and Philosophy  

› Available In-house expertise/resources 

› Rates, Class Codes, Payrolls 

› Limits, Retentions 

› Loss History 

› Insurance Carrier Performance 

› Safety Manuel 

› Industrial Code Rule 59 

 

DESIGN THE MOST COST EFFECTIVE 
STRATEGY 

› Limits 

› Structure 

› Retentions 

› Carrier Claims/Unbundled – TPA 

› Loss Control Services  

› Claims Services  

› Risk Financing  

› Account Handling Instructions  

 
 
 
 

1 2 

3 4 
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10. How will the designated account team work with the district administrators and staff in implementing any 
new and/or existing programs? 

Defined Client Service and Marketing Process 

Alliant’s Defined Client Service and Marketing Process is the framework for our business approach and a technical 
practice implemented in a manner that aligns with the Board’s goals. This process has been developed through 
our years of experience and is fully customizable to suit each client’s needs. The Alliant approach provides 
consistency in quality service, checkpoints, and timelines for monitoring our jointly agreed upon service 
standards, and ensures the appropriate planning occurs well in advance of the expiration date. In addition, we 
use Quality Committees to continuously monitor the implementation of these best practice standards. 

Purposefully, this process begins with Transition Planning, and includes an in-depth risk management analysis, in 
addition to service and marketing activities. This may sometimes occur after placing critical upcoming renewals, 
but it is always preferred to occur well in advance of that need. What follows is an illustration of this process, 
with each step containing a detailed explanation along the way. We are confident in saying that we know of no 
other broker that adheres to such a process as vigorously as Alliant. 

 

 TRANSITION PLAN/ANALYTICS & DIAGNOSTICS 180 days prior to renewal  

Step 1: Identify Appropriate Personnel and Discuss the Defined Service and Marketing Process 

› Identify individuals who will be involved in the transition from Alliant and the Board 

› Discuss Defined Service and Marketing Process and tailor it to the Board’s unique needs 

› Facilitate dialogue between key personnel at Alliant and the Board, including claims, loss prevention, 
accounting, board members, etc. 
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Step 2: Notify Carriers 

› Submission of Insurance Exposures to all available public entity carriers and self insurance funds. 

Step 3: Information Gathering/Data Acquisition 

› Financial statements › Exposure data 

› Audits › Draft submissions 

› Actuarial studies › Exposure data 

› Bylaws › Historical Policy Digest 

› Claims data › Policies/Summaries 

› Corporate information › Schedules or other data elements 

Step 4: Administrative  

› Create Open Items Report 

› Further develop annual work plan to include all key stewardship tasks/dates/milestones 

› Develop protocol for execution of all key deliverables 

› Identify and plan for any other key administrative tasks as defined by the Board 

› Provide laminated team charts/contact cards 

› Execute service agreement 

Step 5: Risk Identification  

› Review all data accumulated from the information gathering/data acquisition process 

› Discuss with key operational personnel (operations, finance, legal, quality, risk, claims) 

› Strategic discussions regarding mission, key the Board initiatives, financial goals, short- and long-term 
operational and financial goals, unique financial issues, risk philosophy 

› Discuss unique claims or risk issues as defined by the Board 

Step 6: Documentation and Implementation 

› Prepare a summary report detailing the process, observations, and key findings 

› Review summary document and confirm findings 

› Develop renewal timeline in conjunction with the Annual Work Plan 

Our service team will coordinate these activities to help ease the Board’s administrative burden. Our priority is 
to become intimately familiar with your overall insurance program and unique loss exposures. Therefore, we will 
get to know the Board through a thorough review of your website, financial statements, and loss runs; an analysis 
of your policy language and coverage to determine the exact coverage being provided; personal discussions; and 
on-site visits. We will use our unique five-part Risk Identification Model to identify and analyze your unique loss 
exposures. 
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 RISK & COVERAGE PROFILE 150 days prior to renewal 

For coverage assigned to us, we will develop a Risk Profile unique to the Board. We will compare this Risk Profile 
to your current insurance coverage to determine any serious or unanticipated gaps that exist, review the 
retentions and insurance limits, and provide you with a written report outlining our observations and 
recommendations. 

 RENEWAL STRATEGY MEETING 120 days prior to renewal 

At least 120 days before your major renewal date(s), we will coordinate a Renewal Strategy Meeting to: 

› Review our Risk and Coverage Analysis, the resultant Risk Profile and the adequacy of your current 
insurance portfolio 

› Discuss recent renewal results for similar clients 

› Provide an analysis of viable underwriter alternatives, their capacity, and deductible preferences 

› Obtain your thoughts on the desirability of any particular market, i.e., your past history with that carrier, 
the carrier’s financial rating, etc. 

› Provide renewal pricing ranges 

› Suggest a renewal timeline and renewal options 

› Update the Board on the current insurance market  

Our goal is to provide you with a concise report outlining our mutually agreed upon game plan. 
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UNDERWRITING SUBMISSION & PRESENTATION 100 days prior to renewal 

The underwriting submissions we prepare are unrivaled in our industry. Our responsibility is to portray, with 
integrity, your unique Risk Profile for each line of coverage. Your underwriters will know that our submission will 
portray your unique risks and operations correctly, succinctly and in a clear and easily understandable format. 
We encourage meetings between you and the underwriters.  

Our goal is to distinguish you from your peers and we do so by creating first class underwriting presentations that 
demonstrate your unique risk characteristics. We will help you structure the material and provide input and 
guidance on the graphic representation of your unique results, risks and operations. The underwriting submission 
and the underwriter presentation will be available to the market at least 75 days prior to your renewal date.  

 UNDERWRITER MEETINGS 100 days prior to renewal 

We will coordinate all underwriter meetings benefiting the Board and our renewal strategy. Where possible, we 
will attempt to schedule these at your office. 

NEGOTIATIONS 60 days prior to renewal 

To execute a successful renewal, we must focus on two key areas – market canvassing and the exploration of 
options. At our Renewal Strategy Meeting, we will have reviewed the listing of all possible market alternatives, 
solicited your input and agreed to those we want to approach. We will review alternative limit, retention and 
coverage structures. We will provide you with weekly renewal updates to keep you informed and to get your 
feedback and thoughts on the underwriters’ responses. 
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 RENEWAL PROPOSAL & ANALYSIS 60 days prior to renewal 

We are aware that while our clients want to have a bottom line comparison of all renewal alternatives, they also 
want to know the intricate details of each quotation. Therefore, our renewal proposals feature both an Executive 
Summary and a detailed Coverage Analysis section. Our analysis will help you make a more educated renewal 
decision. 

BIND COVERAGE Prior to renewal 

Once you have reviewed your renewal options and have selected an alternative, we will immediately process the 
following documents, all designed to be completed before your renewal date: 

› Confirmations of Coverage 

› Certificates of Insurance 

› Premium Finance Agreements (if applicable) 

› Claims Reporting Instructions 

› Program Limits Charts 

 DESK REFERENCE & OPEN ITEMS REPORTS Prior to renewal 

We will create a Desk Reference that will include insurance summaries of the coverage’s bound, claims reporting 
instructions, and contact information for your dedicated service team. 

Our Monthly Open Items Reports and meetings are formalized events helping both of us and your underwriters 
to stay focused on unresolved items as well as, to discuss new risks or operational issues. 
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 STEWARDSHIP REPORT/STRATEGIC PLANNING MEETING Prior to renewal 

The Stewardship Report and Strategic Planning Meeting are designed to evaluate our performance, review the 
results of your renewal, discuss any new operations or acquisitions you are contemplating, identify new and 
emerging risks, update you on recent market conditions/trends, and plan our next renewal strategy meeting. 

SUMMARY 

We appreciate you taking the time to review our Defined Client Service and Marketing Process.  This strategic 
framework allows us to effectively market your renewal. Through this process, you will have an opportunity to 
evaluate our performance, from which we will collaborate on increasing the likelihood of favorable renewal 
outcomes for your organization. 

11. Describe the services your firm routinely performs for its clients? 

a. Indicate your firm’s involvement with the application process, written communications, employee meetings, 
etc. 

Customer Service Standards for All Lines 

Customer Service Product Customer Service Delivery Benchmark 

Phone Calls Returned 
Phone calls received in the morning returned in the 
morning. Calls received in the afternoon returned in the 
afternoon 

Email Returned 
Review regularly (morning and afternoon) and respond 
within 24 hours to acknowledge receipt 

Summons & Complaint Upon receipt or prior to end of business day 

Claim First Report to Carrier 
Immediate or no later than prior to end of business, even if 
complete data is not available 

Claim follow up with Carrier & Client Within 24 hours of first report of loss 

Open Activities/Suspense Daily 

Pre-Renewal Letters to Client 100 days prior to expiration 
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Customer Service Product Customer Service Delivery Benchmark 

Renewal Business Applications to Market 90 days prior to expiration 

Binders 
Same day coverage is bound. If Wholesale Broker issued, 
advise client written confirmation of coverage is on its way. 

Agency Bill Binder Billing No later than the inception date of coverage 

Certificates Within 24 hours of receipt into the agency 

Policy received and reviewed Within 5 days from receipt of policy 

Policy checked and delivered to client  Within 60 days from receipt of policy 

Agency Bill Additional and Return Premium 
Endorsements 

Within 5 days of receipt into the agency 

Claims Review with Client 45 days prior to expiration 

Audit review and processing Within 48 hours of receipt 

Service Commitment 

Our clients expect performance, reliability, competitive prices, on-time delivery, clear and correct transaction 
processing and much more. Our service commitment is based on these principles as well as service quality, 
responsiveness, confidentiality and professionalism. This commitment allows us to continually and consistently 
meet a client’s changing needs, and build a mutually beneficial long-term relationship. We are confident that we 
will provide timely responses to all service requirements (outlined below). 

Insurance Brokerage Service Commitment 
› Serve as an immediate extension of your risk management staff 
› Develop knowledge of your operations and risk management needs, and identify strategies for coverage 

enhancement and cost reduction 
› Use all market resources to establish a customized insurance program that best protects operations and 

budget 
› Provide timely responses to all inquiries and requests 
› Provide reports as required 
› Use market leverage and expertise to maximize coverage and minimize premium 
› Keep you abreast of market conditions 
› Evaluate program/plan options for optimal service and pricing of your property, casualty and 

management liability insurance programs 
› Use various financial analyses metrics, including loss analysis, variability analysis, retention analysis, risk 

financing program comparison and risk allocation cost analysis 
› Reduce loss expenses through claims management 
› Conduct claim reviews with carriers to secure claim resolution; address areas including risk transfer, 

coverage, liability/compensability, damages, reserving, settlement authority, litigation management, 
cost containment, strategic direction and action plan 

› Provide 24-hour catastrophic assistance services 
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Insurance Services Best Practices 

We will use the following brokerage best practices when servicing your account: 

› Claim management professionals are accessible 24 hours a day, 365 days a year via a toll-free claim 
reporting hotline 

› Extensive use of technology to streamline communication as well as improve the efficiency in 
administering your risk management program 

› All telephone calls/emails/faxes are returned within one business day – typically within a half day 
› Policy changes are executed on the day the request is received 
› Policies are reviewed and mailed within 30 days of receipt 
› Claims are reported to insurance carriers same day 
› Easy-to-understand invoices that are completed prior to renewal 
› Periodic, competitive market reviews to ensure maximum value for the premium dollar 
› Client information is made readily accessible to all members of the team, the carriers and your staff to 

ensure prompt responses in all circumstances 
› Claims reviews, quarterly or as required 
› Stewardship meeting, annually or as required 

 

Financial Risk Management Service Deliverables 
› Discuss and identify your immediate and long-term objectives 
› Initiate risk management action plans to achieve identified objectives with assigned responsibilities and 

timelines 
› Identify loss exposures, including loss control inspections, checklists, loss history analysis, policy analysis, 

financial information and contract analysis 
› Identify alternative risk financing techniques (including deductibles, self-insurance and captives), 

contractual transfers such as hold harmless/indemnification provisions and commercial insurance 
› Evaluate risk financing strategies using in-house resources to perform captive feasibility studies, 

actuarial work and loss control services 
› Develop alternative risk control plan, including loss prevention and loss reduction guidelines as well as 

contractual transfers such as leases 
› Regularly recommend any changes to your insurance and corporate risk management program 
› Provide information on any material coverage-related issues that may affect your operations with a 

realistic appraisal of the urgency of the matter 
 

Account Management Service Deliverables 
› Review insurance policies, binders, plan documents, service agreements and endorsements on a timely 

basis. Check for accuracy and compliance with specifications, forwarding an explanation of any 
differences/variances from prior documents. 

› Monitor insurers’ financial status and advise immediately of any downgrade; evaluate any impact to 
your organization and recommend actions to be taken to protect your operations 

› Provide complete coverage analysis of proposed and existing policies; provide early warning of 
rate/coverage changes and any foreseeable impact on your insurance program 

› Review policies for accuracy and completeness; set target dates for the delivery of the documents 
› Manage endorsements and agreements while checking for appropriateness and accuracy 
› Perform daily activities such as certificate issuance, binders and endorsement requests as necessary 
› Provide periodic reports to enable coverage analysis, compliance with insurance requirements and 

monitoring of claims and coverage limits. Reports include, but are not limited to, a listing of claims, 
allocation of premium, listing of certificates used, etc., as required. 
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Account Management Service Deliverables 
› Follow-up for timely issuance of all policies and endorsements — we aim to deliver policies and 

endorsements within sixty (60) days. Please note, we will not be held liable for the insurance carriers’ 
performance. 

› Provide risk analysis to determine adequacy of limits of liability and appropriate deductible amounts 
› Address questions regarding coverage, program structures, regulatory issues, etc. 
› Assist any outside or corporate counsel, including consultants and other brokers that you use 
› Review certain contracts, leases and agreements for insurance requirements; make recommendations 

where appropriate 
› Prepare historical schedule of insurance showing types of coverage, insurer, expiration dates, policy 

numbers and period, annual premiums, limits, deductibles, aggregates, and special terms and conditions 
as appropriate 

› Maintain current records of all exposures (e.g., property values, payrolls, vehicles) 
› Perform account review with the account team and underwriters to resolve open issues 
› Coordinate and monitor insurance carrier services to address your needs 
› Manage services provided by carriers to ensure timetables are kept and quality is consistent 
› Participate in recommendations and reviews, as required 
› Obtain answers from underwriters when policy coverage questions arise 
› Review premium invoices from carriers for accuracy. Facilitate direct payment to those carriers’ 

accounts, thereby maximizing cash flow to your organization. 
› Assist in the submission of information necessary for audits required by insurers; review all audits for 

accuracy 
 

Marketing Service Deliverables 
› Develop a marketing strategy with your organization to accomplish risk management goals and 

objectives 
› Design program to eliminate gaps or overlaps in policies and provide requested coverages, to the extent 

such coverages and limits are available 
› Prepare coverage specifications to solicit the most comprehensive and broadest program available, at 

the most competitive price 
› Review specifications with your staff to ensure underwriting information is accurate 
› Review the insurance marketplace’s capacity, solvency, pricing and limitations or extensions of coverage 
› Prepare timely and efficient marketing submission(s) that articulate your concerns as well as our 

recommendations for an optimal program 
› Negotiate terms, conditions and premiums with underwriters to match your program and risk 

management objectives 
› Evaluate, analyze and compare underwriter responses for coverage, limits, pricing and companion 

services. Recommend options best suited to meet your risk management needs 
› Finalize negotiations and execute orders to underwriters to bind coverage, at your direction 
› Remit policy premiums to underwriters (if preferred) 
› Provide written status reports to management prior to policy anniversaries and renewals outlining 

marketing efforts and program alternatives 
 

Stewardship Reporting Service Deliverables 
› Confirm coverage placements; provide policy reviews identifying all outstanding items 
› Provide stewardship reports, as required, summarizing current and future services and industry issues 
› Provide comments on the status of major losses incurred during the year 
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Stewardship Reporting Service Deliverables 
› Address major business objectives for the upcoming year; evaluate success in meeting the past year’s 

objectives 
› Address risk retention philosophy for various policies, based on market conditions 

 

Risk Management – Claims Consulting Service Deliverables 
› Obtain loss run details from carriers (both paid claims and reserves) in a timely manner; provide 

customized loss reports as needed 
› Provide assistance on coverage and policy interpretation issues; help your organization defend/resolve 

claims and lawsuits 
› Assist in the preparation, filing, negotiation and collection of insurance claims. Assist in the development 

of strategy on claim collections and claims management. 
› Monitor the progress of claim settlements; assist in resolving issues and seeking prompt payment of 

claims 
› Respond to claim-related issues and inquiries; attend all required meetings 
› Provide written review of loss history to identify frequent and/or costly losses; monitor losses to identify 

trends; assist in identifying loss sources and methods to control losses; and assist in assessing impact of 
certain losses, as required 

 

Risk Management – Safety/Loss Control Service Deliverables 
› Manage loss prevention services proposed by insurers and/or consultants 
› Perform site recommendations and coordinate technical loss prevention services; maintain online 

database of all recommendations and monitor implementation 
› Perform safety diagnostic, including interviews, review of loss data, procedure review and tours of 

facilities 
› Facilitate program development, training and implementation in areas such as emergency response, life 

safety, etc. 

Brokerage Model  

Insurance carriers are selective when deciding which risks to pursue. Therefore, a thorough underwriting 
submission is essential for successful marketing. As an experienced broker, we know precisely what the major 
insurers require in an underwriting submission.  

Understanding requirements is the first step in securing competitive pricing and preferred coverages and 
services. We will work with the Board to ensure that underwriting submissions include coverage specifications, 
insurer service requirements, and rating program alternatives. 

Our objective is to give you control over the marketing process, and to deliver the best coverage terms and 
conditions available for your program needs.  

We will begin marketing preparations well in advance of your renewal by reviewing the current program to 
identify necessary adjustments or enhancements. We will then meet with you to establish a marketing strategy.  

This marketing strategy will reflect current market conditions and encompass all of the program options that the 
Board would like to consider. Once a marketing plan is determined, we will prepare a marketing submission to 
describe your insurance program and needs. This comprehensive underwriting submission is designed to sell the 
Board to the underwriters.  
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Our submissions are complete and innovative in program design, and anticipatory of underwriters’ questions. 
We will include loss control reports for key locations as well as detailed loss information, providing underwriters 
with as much detailed information as possible.  

Alliant will present the Board to senior-level underwriting contacts in the qualified markets identified in our 
marketing plan.  

We will personally follow up with each underwriter to ensure that the Board’s submission receives top priority. 
Our submission will highlight your organization’s active role in your operations.  

Alliant will help the Board evaluate potential markets and the performance of those markets. Your client service 
team will negotiate with underwriters and intermediaries to obtain the most favorable terms and conditions at 
the most economical price. 

We will share all communications between underwriters with you so that all parties are updated on the various 
stages of negotiations. Any underwriting concerns will be communicated immediately to the Board. Our goal is 
to keep negotiations as positive as possible to achieve a competitively priced program with broad coverage. This 
pre-renewal preparation, and use of agreed upon policy wording, will position us to complete the renewal 
process and bind coverage well before the current program expires. Our clients gain the following benefits:  

› Clients have greater control over the renewal 

› Clients no longer have to review and compare multiple policy forms 

› Rather than trying to conform a client’s insurance needs to a carrier’s standard policy forms, clients are 
able to create customized policy forms that address their specific program needs 

› Clients receive better pricing and coverage terms with early renewals; capacity is limited near the end of 
the year 

› With early renewals, clients are allowed ample time for the London market, if used, to completely fill line 
slips before renewal 

› Clients receive all renewal binders, and in some cases, will receive policies in advance of the renewal 

› Clients do not have to follow up for multiple confirmations or endorsements every time a policy change 
is made; the lead policy underwriter is the underwriting point of contact for all carriers on the program 

Meetings/Reports to Management 

Built within our standard service plan are regularly scheduled meetings and/or reports that allow opportunities 
to review our progress on a regular basis. These include: 

› Monthly Open Items Meetings – A key objective for the Board and the Alliant team is to ask if there are 
any service issues and to determine the most important items that need to be completed. Our Open 
Items Report is updated to reflect these issues and your Alliant team will take whatever corrective actions 
need to be undertaken, if any. 

› Annual Renewal Strategy and Stewardship Meetings – Our strategy meetings, whether they are formal 
or informal, also allow us to ask how we are meeting the Board’s expectations and determine what 
service corrections, if any, need to be taken. 

We can schedule these meetings and reports more frequently, depending on the Board’s needs. 
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Available Reports/Communications 

Report/Communication Function 

Pre-renewal Strategy 

An annual report to outline initial comments about the marketplace, 
alternatives to be considered, information needed for marketing, 
timetable and moves to come to mutual goals and objectives to be 
accomplished. 

Marketing Submissions 
Receive a copy of every marketing submission prior to entering the 
market. 

Proposals 

Receive a formal written proposal annually that analyzes each renewal. It 
generally includes an executive summary, comparison of expiring and 
renewal alternatives, with all important coverage, servicing and pricing 
ramifications set forth. 

Loss Control Reports 
These reports will summarize the project and make recommendations for 
improvement in the loss control and claims areas. Provided on an as-
needed basis. 

Financial Analysis Reports 
These reports (loss analysis, variability analysis, etc.) will summarize the 
results of various financial analyses, when needed. 

Open Items 
List/Conference Call 

This report tracks progress on projects and open items that need to be 
completed. Provided monthly, or as needed. 

Schedule Of Coverages 
This schedule lists vital information about coverage in force during a 
policy year or program year. This is a ready reference and is provided 
annually. 

Risk Management Manual 

We can assist with the drafting and/or editing of safety manuals and can 
also distribute these electronically or through a portal. As part of our risk 
management services, we create an annual risk management manual and 
planning calendar to stimulate thought and planning on renewals, audits, 
and important risk management projects. 

Claims Handbook 

We work with our large clients and their third-party administrators to 
develop claims handling instructions. We also develop comprehensive 
claims manuals for all lines of coverage that are customized for 
distribution to each entity. These can be distributed electronically or 
accessed through a client extranet portal. Our claims staff will also 
examine or modify releases for third-party claims. 

Letter Transmitting Binders 
and Billing Invoices 

These letters will provide proof of coverage and premium payment terms. 

Year At A Glance Calendar 
For large clients we prepare a planning calendar to stimulate thought and 
planning on renewals, audits and important projects. 



Manasquan Board of Education 

Alliant Insurance Services, Inc.  38 

© 2023 Alliant Insurance Services, Inc. | CA License No. 0C36861 | Proprietary & Confidential | Not to be copied or distributed 

Report/Communication Function 

Annual Stewardship Report 
This outlines what we have done during the year and makes 
recommendations for improvement and future goals. 

Claim Kit and Posting 
Notices 

This outlines the claim reporting procedures for each line of coverage. 

Seminars and Publications Provides additional information that may be of interest to our clients. 

Alliant is active in keeping up-to-date and helping to communicate important industry information to our clients. 
Our periodic newsletters provide access to information on general trends occurring within the insurance industry, 
including those related to new state and federal legislation, claims, etc. In addition to newsletters, clients can 
access the News and Resources section at www.alliant.com for current industry news. 

Webinars and Seminars 

We periodically conduct/facilitate webinars and seminars for clients and our employees. These presentations are 
intended to educate on a variety of topics including federal and state legislation. Alliant has provided customized 
training materials delivered via webinar to many sites, as well as provided product support for end-users.  

In addition to the previous materials and topics, we can provide several communication pieces to circulate that 
are timely and specific to loss control for public schools. The topics listed below are examples of the materials 
Alliant has developed and they include: 

› Know the hazards in your classroom 

› Playground liabilities and safety 

› Crossing guard safety 

› Five months prevention in schools driving your school buses safely 

› Keep the kids and yourself safe 

Additionally, we have other school specific risk management resource materials available that can be developed 
further and distributed to the Board. Alliant can partner with the Board’s team to customize for members to help 
guide them through day-to-day loss control/risk management challenges. They include: 

› Insurance Requirements in Contracts for Schools (IRIC) Manual for Schools – This can be put into a 
customized version for New Jersey Public schools to provide consistent guidance to business 
administrators and brokers on common questions pertaining to insurance requirements for various 
contracts schools enter into. 

› Red Light Green Light – A simple guide for business administrators and brokers to refer to when public 
schools are involved in extracurricular fundraising activities and ask for guidance on permission slips, 
insurance coverage, certificates of insurance, etc. 

› PPT – Athletic Coaches Liability Training PowerPoint presentation (for future meeting topics) 

› Title IX 

› Child Abuse-Sexual Molestation 

http://www.alliant.com/
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› Use of volunteers 

› Athletic/Sports Injuries vs. Pushing athletes to play hurt 

Alliant would want to ensure all content is relevant to New Jersey public schools as well as updated to reflect any 
applicable legal/risk management changes required by the Board specific to the topics suggested. This would 
require a coordinated effort between Alliant and the Board to ensure they are aligned with your Plan of Risk 
Management and appropriate legal and insurance guidance. 

12. Does your firm provide a toll free number and Internet access?  Will that access be available to 
administrators and employees?  

Yes, Alliant has a toll free number and Internet service available for use by both administrators and employees. 

13. Describe how your firm would develop specifications for competitive quotes and provide this information to 
the Business Administrator and/or Board? 

Carrier Relationships 

We have strong executive-level relationships with all major property/casualty carriers and have contractual 
agreements with more than 200 markets which can be accessed either directly or indirectly.  

Carrier Selection 

We routinely provide clients with current ratings from A.M. Best’s on all insurers providing quotes. The secret to 
working efficiently and competitively in today's marketplace resides in the ability to identify each insurance 
company's strengths and weaknesses and work with them within the framework of their best capabilities. 
Carriers with significant capacity, flexibility and minimal reliance on reinsurance to supplement any quotation 
would be strong partners on accounts with similar exposures. 

While there are common factors affecting all markets such as coverage limitations, minimum premium concepts 
and engineering qualifications, each carrier has its own appetite for risk and corresponding capabilities. The days 
of demanding that carriers comply with all coverage requests have given way to the need for line-by-line coverage 
negotiation and extensive communication to secure broad programs that meet each client's business needs. 

In deciding which markets to approach for the Board, we consider the following points: 

› Depth of Coverage Design: Coverage consideration will focus on the degree of compliance with the 
desired coverage descriptions, extensions of coverage and/or creative solutions to coverage problems. 

› Competitive Program Cost: Defined primarily as the ultimate cost of insurance coverages and services 
for the term of the insurance program. Cost will be evaluated on both an absolute and relative (or value) 
basis. In addition to competitive pricing, a key consideration will be the certainty of cost elements. Finally, 
financing and collateral requirements will be reviewed. 

› Experience: Defined as the insurer's experience with education and related risks. The carrier should have 
a high level of staffing expertise and top management commitment to these types of programs. 

› Financial Stability and Service: Defined as the carrier's ability to meet its liabilities and the Board’s service 
needs. Vendors with a long-term commitment to the education industry and the financial stability of 
underwriters must be considered in the carrier selection process. Your account team will continuously 
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monitor the insurance markets to assure we are in the best possible position to initiate program 
alternatives if the circumstances require moving the program. 

› A.M. Best's Rating: We utilize the industry-standard A.M. Best's rating guide as a measure of an insurance 
company's ability to pay claims and their financial size. We will only approach carriers rated at least A- 
VII or higher, unless the Board wants to use a carrier with a lower rating.  

Alliant will provide the Board with up-to-date and unbiased information from all markets presenting terms on 
your program. 

Benchmarking 

We offer benchmarking reports via Advisen Insurance Intelligence, which is endorsed by the Risk and Insurance 
Management Society (RIMS). With more than 4 million programs worth of data, the Advisen arsenal surpasses all 
other publicly available sources in terms of breadth and depth. These reports offer the first and only real-time 
window into the commercial insurance market. The Advisen benchmarking report provides information for 
organizations to make calculated risk management decisions. Advisen benchmarking allows clients to: 

› Better understand the range of insurance program premiums, limits, and retentions based on a set of 
input parameters and coverage types 

› Drill down and filter data by unique exposures as well as by SIC (NAICS) code 

› Conduct peer analysis by comparing your data to Advisen’s aggregate data 

› Determine if quotes are under- or over-priced by providing the exact range of market pricing by layer 

› Examine unique exposure values from which to benchmark (e.g., coverage type and SIC (NAICS) code) 

14. Describe what other benefits and/or products your firm could provide the district. 

General Experience 

As a full-service insurance broker, Alliant has the resources, capabilities and experience to meet the Board’s many 
requirements. Developing broad, cost-effective insurance programs, however, is only part of the services we 
offer. It is an ongoing process of integrating your insurance program with specialized loss control management, 
claims management, and educational services to help control costs. We focus on providing consultative services 
on a wide range of insurance and risk management issues that education clients face. 

While approaches to servicing education clients continue to evolve, the core set of challenges remains the same; 
lighten our clients’ daily administrative burdens and implement appropriate loss control programs. Ultimately, 
our goal is to reduce your total cost of risk.  

To address these risk management challenges, we provide the following services: 

› Account management, including program review, exposure analysis, program design, price discovery, 
account administration and stewardship reporting 

› Contract analysis: We can provide consulting on specific contracts with difficult issues including 
indemnification provisions in contracts 

› Benchmarking and risk assessments 

› Certificate management, which includes certificate issuance and certificate tracking 
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› Safety/risk solutions services provided by associates within our Risk Solutions practice include program 
training/implementation, loss analysis/review, on-going safety consulting, and fire protection service 
evaluation 

› Claims consulting services provided by associates within our Risk Management practice. These associates 
provide services that include administrative claim processing, claim analysis, vendor claim handling 
instructions, claim reviews, carrier/TPA evaluation, selection and transition, contract analysis, coverage 
advocacy, fraudulent claim investigation, litigation management, 24-hour catastrophic response, and 
summit meetings to discuss and resolve issues. 

› In-house attorney provides claims consulting services to clients and specializes in errors & omissions, 
directors & officers, professional, and employment practices liability coverages 

› Financial risk management, which includes loss variability and retention analysis, risk financing program 
comparison, cost-of-risk allocation and finite feasibility analysis 

› Technology through our risk management center, AlliantConnect (client portal), and various strategic 
partners 

› Client communications, education and training in the form of meetings, publications, seminars, and 
webinars 

Alliant Specialty and Public Entity 

Alliant Specialty is the largest specialty broker in the world with over 1,900 industry professionals currently 
placing over $7.8 Billion in premium in the marketplace. We have the resources, the people, the client 
connections, the ability, the technology, the analytics, the executive market relationships, and the momentum 
to not just meet, but to exceed, your request for a sophisticated, proactive, and collaborative broker that fits with 
your corporate culture. This unparalleled service delivery model is personal, agile, and responsive while 
enhancing your bottom line.  

Alliant has built our company on specialization and our Public Entity Division is our largest specialty group 
representing roughly 20% of our company’s annual revenue. We proudly provide brokerage services to over 
10,000 public entity clients including over 2,000 K-12 education clients across the country. Our team has a vast 
number of years of direct experience with programs very similar to the Board both in scope and coverage. 

Alliant clients deserve to work with individuals who specialize in their respective sectors. We also believe the 
insurance markets respond better to brokers that are experts in their given fields. Alliant established its Public 
Entity Practice over 40 years ago with the goal of providing highly successful strategies, services, and products 
for the public sector. Alliant is proud to state that we place the world’s largest property program that consists of 
total insured values in excess of $500 billion with significant catastrophic exposures from the perils of wind, flood, 
earthquake, hail, wildfire, and terrorism. 

Alliant Public Entity consists of more than 240 colleagues across the country who exclusively spend their time 
engaged with Public Entities. This highly skilled team places in excess of $20 billion premium into the market. This 
large network of highly talented specialists allows us to deliver the absolute best possible resources to our clients 
for their unique needs. 

Alliant has established a retail market presence for many districts. Along with Alliant’s New Jersey footprint, the 
organization is recognized worldwide for proprietary insurance products specific to this sector. The K-12 clientele 
is diverse ranging from small charter schools to many of the largest school districts in the nation. Alliant currently 
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works with over 100 public entity pools across the country, and over 19 school pools providing all lines of 
insurance to public entities. 

Alliant’s Proprietary Programs 

Exclusive Alliant Programs for Public Entities 

We have developed numerous insurance programs tailored specifically to meet the needs of public entities that 
are only available to Alliant clients. These programs are in addition to our access to over 350 insurance companies 
in the standard insurance marketplace, and have proven to be one of Alliant’s greatest differentiators. The 
success of our programs is achieved by utilizing the strategy of group purchase. Alliant can leverage the combined 
size of the participating group to provide below market pricing, and broader coverage than what is available in 
the standard marketplace. 

We believe the development of successful public entity programs demonstrates Alliant’s long-term commitment 
and unmatched level of experience in the public sector. Our interest in maintaining these programs and 
developing additional solutions shows a long-term vision and focus that our competitors lack. We have included 
a brief overview of some of the programs that may be of interest to the Board. 

Alliant Property Insurance Program (APIP) 

More than 20 years ago, Alliant created our proprietary property program, APIP, as a concept to simultaneously 
take individual property insurance placements for several public entities to the insurance market. Since then, 
APIP has grown into the single largest property placement in the world, with over $500 billion in Total Insurable 
Values, and representing over 9,100 public entities in 45 states. 

The policy form seamlessly integrates standard All Risk Property coverages, Boiler & Machinery, and a wide array 
of coverage enhancements, such as Flood (DIC), Builder’s Risk, Fine Arts, Terrorism and Auto Physical Damage, 
to name a few. The APIP form is considered one of the broadest policy forms in the industry, and it includes 
optional coverage for Cyber Liability and Pollution Liability (both 1st and 3rd party coverage). As an added benefit, 
through the APIP program, property appraisals are included at no additional charge for any building exceeding 
$5 million in values. Each year the program grows in size, and this continued growth allows improved pricing and 
superior coverages for our clients. 

To further illustrate the broadness of the form, below is a list of program highlights: 

› $1 billion All Risk Limit per occurrence 

› Coverage not limited to schedule 

› Automatic acquisition for newly acquired locations up to $100 million in value ($25 million for no 
additional premium) 

› Builder’s Risk coverage included for projects up to $25 million, and additional cost savings for projects up 
to $50 million 

› $100 million limit for boiler & machinery 

› Includes coverage for vehicles and mobile equipment on a replacement cost basis 

› Optional coverage for sabotage and terrorism 
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› Optional coverage for cyber liability (1st and 3rd party) 

› Optional coverage for pollution liability (1st and 3rd party) 

Alliant National Municipal Liability Program (ANML) 

This joint purchase program provides a program limit of $10 million per occurrence with no aggregate limits 
except completed operations. The program is competitively priced and has boasted substantial growth each 
program year. ANML program highlights include: 

› Manuscript excess policy provides coverage for general liability, auto liability, public officials E&O, and 
employment practices liability within a single policy 

› Occurrence based public officials, police professional, and employment practices liability (EPL) 

› Flexibility to accommodate low deductibles and also high retention attachment points 

› Broad coverage ‘give back’ under inverse condemnation exclusion 

› Carrier will reimburse 50% (up to $250,000) of defense costs spent if the insured is successful in defending 
an EPL claim 

Alliant Crime Insurance Program (ACIP) 

Through a partnership with AIG Alliant has created our ACIP platform offering coverage to member entities on a 
group purchase basis. Our coverage form incorporates broad insuring agreements including Faithful 
Performance. We continue to seek new ways to improve coverage and ensure premiums are the most 
competitive in the industry. 

Cyber Liability Platform 

Alliant has a robust Cyber Liability platform that is governed by our San Francisco (CA), office. This team is made 
up of both brokers and staff whose main purpose is to stay abreast of emerging risks and trends as it pertains to 
Privacy and Security, as well as to develop innovative solutions to mitigate such risks. Alliant’s Cyber team has 
developed three distinct programs, including APIP Cyber, the APIP Cyber Enhancement Offering (CEO), as well as 
the Alliant Cyber Excess Solutions (ACES), which have all been utilized by a number of our clients who have 
network security and privacy exposure. 

Active Assailant Coverage 

“Active Assailant” situations are unpredictable, develop quickly, and leave devastating personal and financial 
impact on those involved. Specific insurance products exist for this risk; however, they normally require 
completion of detailed applications, can be expensive, and/or carry high deductibles. For this reason, in 
conjunction with the Beazley Syndicate at Lloyd’s of London, Alliant is offering an "Active Assailant" coverage. 
We recognize coverage for some events may already be provided by standard property and liability insurance 
programs, and as such, this coverage is designed to be primary to these programs and can serve as a buffer to 
your deductible or retention. Coverage is provided for bodily injury or property damage, including defense costs, 
which the Insured becomes legally liable to pay. Coverage is also afforded for 1st Party Property Damage/Business 
Interruption, Crisis Management, Funeral Expenses and Counselling Services. This cover is not intended to replace 
any other coverage that your organization may already have. 
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Other Alliant Programs 

In addition to Alliant’s larger proprietary programs (APIP and ANML), we have taken the same “group purchase” 
approach with smaller programs to help drive down the overall cost of risks for our clients. These programs will 
also be considered for the Board, and include but are not limited to: 

› CLIP – Catastrophic Liability Insurance Program  

› FLIP – Fiduciary Liability Insurance Program 

› SPIP – Special Authority Property Insurance Program 

› SLIP – Special Authority Liability Insurance Program 

› Special Events Liability Program 

› Vendors/Contractors Program and Vendors Professional Liability Program 

Additional Leverage Created by Alliant Programs 

As mentioned, no other broker is able to offer the Board options from within an Alliant proprietary program. 
However, we understand that our programs are not always the preferred solution for all of our clients. In fact, 
many of our large public entity clients have elected not to participate in “programs”. Along with our programs, 
Alliant has access to the worldwide marketplace, reaching over 350 markets both domestic and overseas, and 
this access will be utilized on the Board’s behalf. Whether or not the Board decides to participate in one of our 
EXCLUSIVE programs, the mere consideration and recognition of their availability by the commercial market will 
drive down the commercial market price while enhancing coverage terms and conditions. This leverage and 
worldwide access is another differentiator which will bring tremendous value to the Board. 

Below is an example of how we use our programs to leverage the market, and provide more favorable outcomes 
to our clients: 

One of our city clients has had some challenges with losses that have made it a challenging property risk. We 
were able to market the Board’s property to our Alliant Property Insurance Program (APIP) and use that leverage 
to get the Board’s current property carrier to lower the rate by almost 12% over the last two renewals combined 
despite a very poor loss ratio and very little interest in the property market for their placement. Alliant was also 
able to significantly improve the Board’s Wind/Hail deductible as well as several other key coverage 
improvements. With Alliant’s encouragement, the Board was also able to greatly improve their Terrorism 
coverage by moving the Terrorism from their admitted carrier to Lloyd’s of London on a much broader policy 
form, and reducing their Terrorism rate by nearly 40%. Additionally, Alliant was also able to reduce their current 
rate by 20-50% on their Crime, Fine Arts, Airport Owner’s and Operator’s Liability, and Aircraft policies. 

Culture, Philosophy, and Service Model 

We strive to create innovative, proactive insurance strategies and consulting solutions for clients. We accomplish 
this by demanding the highest level of service and integrity from our suppliers and ourselves. We do this by: 

› Representing our clients’ interests as if they were our own 

› Hands-on account servicing and marketing by firm principals 

› Value-added resources dedicated to the pursuit of alternative approaches and solutions 
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› Leveraging significant long-standing supplier relationships that maximize client results 

› Retaining a committed, motivated, and knowledgeable staff 

These principles are based on decades of experience, sound business practices, and exacting standards delivered 
by our talented team of professionals. Since our senior professionals have a personal stake in our business, they 
are motivated to do even more for our clients, working diligently to earn trust by meeting goals and keeping 
promises. 

We know that business relationships can never be taken for granted, which is why we are always seeking ways 
to improve, enhance, and fortify them. Our success has largely been due to the culture we have been able to 
achieve throughout the organization and our reputation for providing quality service to all clients – large and 
small. 

Diversity, Equity, and Inclusion 

 

Diversity and Inclusion (“D&I”) related programming is one of our organization’s critical success factors. Our team 
is focused on D&I awareness, education and training, and mentorship in our efforts to hire, retain, and promote 
diverse employees. Our goals include establishing Employee Resource Groups (ERGs), providing training on issues 
such as unconscious bias, creating a D&I focused mentorship program, maintaining a continued commitment to 
diversity in our hiring practices (we are an Affirmative Action employer), and fostering employee awareness such 
that our employees commit to the following: 

› Know the diversity vision/mission of Alliant and its connection to the overall business objectives. Commit 
to the process by understanding how diversity impacts your role, and how your role impacts the success 
of the diversity initiative. 

› Actively engage in our diversity efforts. You can take part in or start an Employee Resource Group, or 
volunteer to chair or serve on committees that organize diversity-related events and activities. Consider 
becoming a mentor, mentee, or part of a co-mentoring relationship. These activities require a 
commitment of time, but represent a valuable opportunity for personal and professional development. 
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› Become culturally competent. Take the time to learn about different cultures, races, religions and 
backgrounds represented by your colleagues. Ask your coworkers to share some of the customs and 
practices associated with their cultures. Become familiar with diversity-related terms and, if you err, 
apologize and ask for help. 

› Treat people in a way they wish to be treated rather than the way you wish to be treated. Common social 
activities and practices that are comfortable for you may not be comfortable for everyone. Do not tell 
offensive jokes that may alienate those who are different from you — even if they are not present at the 
time. Most importantly, be respectful always. Diversity exists everywhere — not just in the office. Take 
these diversity principles into your community and your home. 

› Drive positive change in our organization. Be a spokesperson for diversity issues that are not necessarily 
your own. Others will find it difficult to ignore the powerful voice created when groups representing 
different diversity dimensions unite. 

› Welcome ideas that are different from your own, and support fellow teammates. The creativity that 
comes with diversity can help you generate new ideas or improve a process already in place. It can also 
make work more interesting, engaging, and fun. 

› Understand the diversity elements you personally bring to the organization. Diversity comes not only in 
the form of culture, race, and gender but also includes elements such as socio-economic background, 
education level, geographic location, sexual orientation, thought, and many others. Each of us brings to 
the table a lifetime of experiences and knowledge. Each of us is different and adds value to the 
organization because of these differences. 

› Commit to continuous improvement. Be willing to learn, accept feedback, and listen to the concerns of 
those around you. Even the most enlightened individual can find opportunities for growth. 

› Communicate and educate. Diversity work is a journey, not a destination. It takes time, patience, and 
perseverance. Be tolerant of coworkers who do not yet appreciate the value of diversity or who may not 
always behave respectfully. Often, negative behavior comes from ignorance rather than malice. A 
willingness to educate can go a long way. 

Alliant Insurance Foundation 

The Alliant Insurance Foundation was established by Alliant Insurance Services to promote diversity, equity, and 
inclusion within our organization, the insurance industry, and the communities where we do business. We are 
dedicated to expanding access to opportunities for career growth and advancement for individuals with diverse 
backgrounds and life experience. 

Our Mission 

The Alliant Insurance Foundation was founded on the belief that diversity, equity, and inclusion is a powerful 
catalyst for success in our business, our industry, and the world around us. Our mission is twofold: 

1. Promote diversity and inclusion by broadening access to career opportunities in the risk management 
and insurance industries. 

2. Provide support and resources to diverse and underrepresented individuals who are interested in 
pursuing careers in these industries. 
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Our Programs 

The Alliant Insurance Foundation operates through a multifaceted approach, leveraging partnerships, resources, 
and support systems to make a profound and long-lasting impact on our company and in the diverse communities 
where we operate. Key programs and initiatives include: 

› Sponsoring scholarships or grants 

› Funding or operating outreach and educational programs 

› Community investment 

› Coordinating efforts with nonprofit organizations with similar or related goals or missions 

Technology 

We believe that the combination of technology, resources, and personalized service is crucial to our clients’ 
success. This is why we have partnered with vendors to provide technological solutions which can help keep up 
with today’s changing insurance and risk management environment. This suite of integrated products helps 
reduce costs, increase efficiencies and maximize productivity. By balancing technology use with focused, personal 
attention, Alliant has become the preferred choice of thousands of clients. The following outlines various 
solutions and vendors that the Board may be interested in using.  

AlliantConnect Client Portal (no additional charge) 

AlliantConnect is a proprietary web-based program that allows users to access Alliant’s Loss Prevention Library, 
access/share coverage documents, view renewal documents, update exposure data, communicate with Alliant, 
and post daily announcements. It is a complete insurance document management system with 24/7 access via a 
secure login to view policies, certificates, auto ID cards, bid letters, and subcontractor data (if applicable). 

CSR24 (no additional charge) 

CSR24 is our certificate management system and is accessed through AlliantConnect. This resource allows clients 
to request and create certificates of insurance, report/track claims online, and has the ability to be used as a 
certificate tracking software for vendors. 

Imperium Consulting Group (additional charge) 

In addition to our in-house teams, our partner Imperium Consulting Group can be engaged. Complex contract 
disputes and property claims can impair an organization’s balance sheet, impose unacceptable variability around 
financial results, and jeopardize its future, whether it’s in the business of construction, real estate, power, 
healthcare, or another industry. 

Recovery and resiliency are closely correlated with risk management before an event and claim resolution after 
a financial loss. Through a multidisciplinary team with specialized industry and financial expertise, Imperium 
Consulting Group helps clients measure and mitigate the economic impact of property loss and contract disputes 
so organizations can keep growing. 

Imperium goes beyond just being claims experts and provides sound strategies to help clients evaluate and make 
critical decisions. Core to this is an understanding that organizations facing uncertainty need to quickly assess the 
extent of a problem, what it will take to fix it, how much it will cost, and how long it will take. 
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Imperium Consulting Group’s core competencies are to measure scope, time, and money. Imperium’s experts 
specialize in multiple claims processes, such as navigating insurance coverage, construction contract language, 
Federal Emergency Management Agency (FEMA) protocols, and government contract regulations. Imperium has 
experts in each area and professionals who understand how more than one discipline can apply to the same 
claim. As a result, we help clients simplify and focus a recovery strategy while delivering industry best practices 
through a commonsense approach. 

Imperium’s Services Include: 

› Property damage/business interruption claim preparation, including: 

 Cost estimating related to the physical scope of loss and repairs 

 Forensic scheduling to quantify and support delay and time-driven costs 

 Forensic accounting to prepare business interruption and other financial measurements 

› Insurance loss project management, including: 

 Loss-specific consulting to help facilitate the process of repairing and rebuilding 

 Implementation and oversight of loss-specific project controls to enhance activity coordination and 
documentation 

› Construction and capital project claims and advisory, including: 

 Contract disputes regarding project delays and claims pricing 

 Claims involving subcontractor default insurance (SDI), builders risk, delay in start-up, and surety 

 Government contract claims 

 Project performance and contract audits and risk assessments 

› FEMA claims 

 Guidance through the FEMA claims formula and process 

 Analysis, tracking, separation, and measurement of FEMA and insurance claim costs 

 Cost eligibility advice 

 Claims management through close-out 

› Dispute resolution and litigation 

 Expert reports and testimony for mediation, arbitration, and litigation 

Please note there is an additional fee for Imperium’s services. If the Board chooses to work with Imperium, the 
Board will need to negotiate compensation for that service directly with Imperium. 

15. Describe how your firm reviews all plan documents for compliance with applicable laws and contracted 
agreements. 

Contractual Risk Transfer 

Our account team members have extensive experience with contractual risk transfer and insurance requirements 
and are aware that a quick response on our part is crucial for helping clients win new business. We can also 
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provide expertise in the latest contractual risk transfer techniques; assisting clients maintain strong insurance 
requirements to pass on to their sub-consultants where possible. 

Further, having worked with all facets of the contracting parties, team members are well versed in negotiating 
insurance requirements from all aspects: design professionals, public and private project owners, general 
contractors, and subcontractors, as well as landlord/tenant requirements. 

We work with our clients to serve as an on-demand educational resource to translate contract language into real-
world implications including availability and benchmarking of coverage expectations. This helps stakeholders 
understand the inherent risks with waivers, when it is possible to accept that risk, and when alternatives are 
possible. 

Insurance Requirements in Contracts (IRIC)  

 On a broader scale, Alliant has written a continually updated, contractual risk transfer procedure manual, 
“Insurance Requirements in Contracts (IRIC)”. Although specifically written for our public entity clients, we find 
this manual to be useful in all industries. 

Our IRIC Manual is available electronically for all of our clients, and details 
recommended insurance requirements for vendors working with our clients. The 
manual provides guidance to staff involved in securing contracts with a variety of 
contractors and vendors. It is offered at no additional cost and Alliant is prepared 
to offer training presentations to the Board’s departments involving the concepts 
contained in our IRIC Manual. This manual is available on our website at the 
following address: 

https://alliant.com/news-resources/article-insurance-requirements-in-
contracts-iric-manual/ 

Contract Review and Indemnification Language 

We regularly review contract insurance and indemnification language. We know that in the course of your 
business, the Board regularly enters into various contracts that may affect your risk management and insurance 
program.  

When asked to review any portion of a contract, we prefer to receive the entire contract, rather than just the 
insurance requirements in isolation.  

Your core account team will assume primary responsibility for this function and will work closely with other 
associates, including our corporate attorneys and claims counsel, as needed. 

We review the following areas: 

› Contract for new exposures that should be addressed in your insurance program 

› Indemnification agreements 

› Insurance requirements of both parties 

Depending on the complexity of the contract and our resulting comments or concerns, we may respond by email 
or call you for further discussion. While most standard contract reviews can be handled the same day or next, 
others may take longer if we need to discuss with your team or with your insurance company. 

https://alliant.com/news-resources/article-insurance-requirements-in-contracts-iric-manual/
https://alliant.com/news-resources/article-insurance-requirements-in-contracts-iric-manual/
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We can help with the following:  

Contract/Agreement/RFP Review 

› Indemnification provisions 

› Coverage descriptions 

› Waiver of subrogation 

› Deductible acceptability and the appropriate methods of securing payment or financing 

› Administrative responsibilities such as certificates, audits, etc. 

› Cancellation provisions 

› Claim reporting and settlement methodologies 

› Contractor required insurance coverages 

› Adherence to the safety policies and procedures 

Our goal is to protect our clients’ interests, understand the issues they face, and find practical solutions to 
facilitate varying contract interests.  

While we are not a law firm and are unable to provide legal advice, we can add valuable insight into the insurance 
wording necessary in general contracts. We can provide wording specifically related to insurance contract 
provisions.  

Our assistance would extend to contract wording related to some or all of the scenarios identified below: 

Examples of Contracts 

› Lease 

› Loan 

› Vendors (maintenance, service, products, and outsourcing) 

› Development/construction contract 

› Purchase/sale agreement 

› Special events 

› Staffing contracts including independent contractors 

16. Describe how your firm would review coverages for the district and evaluate the effectiveness. 

Program Review 

The use of an experienced broker is important when analyzing the effectiveness of a program. Our team will work 
closely with your risk management department to develop a custom strategy and create a plan which assures a 
program that meets your insurance needs.  

Our team has a number of tools that are used to analyze financial exposures. These tools allow us to make 
effective recommendations relating to retentions and to prepare a program for marketing. We believe a sound 
marketing strategy and understanding of the insurance marketplace is essential in this process. 
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An analysis of your program will keep it current and reflective of the changes within the marketplace. The analysis 
will also enhance the decision-making process and assist in the reduction of costs and losses (risk control). 

Our risk management professionals will then design a program that includes evaluating risk assumptions/risk 
transfer scenarios to protect your organization, while also seeking risk-financing arrangements to protect your 
assets. Our marketing goals will safeguard your assets and revenue streams using the most effective means 
available. 

Coverage Analysis  

As part of our standard account management deliverables, we provide: 

› Complete coverage analysis of proposed and existing policies, and early warning of rate/coverage 
changes and/or any foreseeable impact on your insurance program. 

› Periodic reports to enable coverage analysis, compliance with insurance requirements, and monitoring 
of claims and coverage limits. Reports include, but are not limited to: listing of claims, allocation of 
premium, listing of certificates used, etc., as required. 

Summary of Insurance 

Once coverage is bound, we create a summary of insurance which outlines each policy type, effective dates, limits 
of insurance, deductibles/retentions, and insurance carriers. We can also provide a program structure document 
in a graphic format. 



Manasquan Board of Education 

Alliant Insurance Services, Inc.  52 

© 2023 Alliant Insurance Services, Inc. | CA License No. 0C36861 | Proprietary & Confidential | Not to be copied or distributed 

Administrative Information Requirements 

The Respondent shall, as part of its Proposal Statement, provide the following information: 

1. An executive summary (not to exceed two (2) pages) of the information contained in all the other parts of the 
Proposal Statement. 

Please see page 5 for the executive summary.  

2. An executed Letter of Proposal. 

Please see page 4 for the executed Letter of Proposal. 

3. Name, address and telephone number of the firm or firms submitting the Proposal Statement pursuant to this 
RFP, and the name of the key contact person. 

Alliant Insurance Services, Inc. 
Vincent Krill, First Vice President 
331 Newman Springs Road, Suite 314 
Red Bank, NJ 07701 
Office: (732) 588-1104  
Cell: (908) 610-2632 
vincent.krill@alliant.com  

4. A description of the business organization (i.e., corporation, partnership, joint venture, etc.) of each firm, its 
ownership and its organizational structure: 

Alliant is a (C) Corporation. Alliant Insurance Services, Inc. is 100% owned by Alliant Holdings, Intermediate, Inc. 

Alliant is majority owned by our employees (52%), which distinguishes us from firms of similar size by making our 
clients the center of all decision making, not shareholders. Women and minorities play an important role within 
our company as our goal is to create a diverse and inclusive environment where all perspectives are heard, valued, 
and respected. As a majority employee-owned company, roughly 59% of our workforce is female and over 15% 
of our employees are minorities. 

a. Provide the names and business addresses of all Principals of the firm or firms submitting the Proposal 
Statement. For purposes of this RFP, "Principals" mean persons possessing an ownership or interest in the 
company. If the Respondent is a corporation, "Principals" shall include each investor who would have any 
amount of operational control over the Respondent and every stockholder having an ownership interest of 10% 
or more in the firm. 

Directors Title Address 

Thomas Corbett Chairman and Chief Executive 
Officer 

18100 Von Karman Avenue, 10th Floor 
Irvine, CA 92612 

P. Gregory Zimmer, Jr. President 18100 Von Karman Avenue, 10th Floor 
Irvine, CA 92612 

Ralph Hurst SEVP, President of the National 
Brokerage Group 

18100 Von Karman Avenue, 10th Floor 
Irvine, CA 92612 

mailto:jlynch@boyntonandboynton.com
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Officers Title Address 

Tom Corbett Chairman & CEO 18100 Von Karman Avenue, 10th Floor 
Irvine, CA 92612 

P. Greg Zimmer President 18100 Von Karman Avenue, 10th Floor 
Irvine, CA 92612 

Ralph Hurst SEVP & President-National 
Brokerage Group 

18100 Von Karman Avenue, 10th Floor 
Irvine, CA 92612 

Peter Carpenter SEVP & Chief Operating Officer 18100 Von Karman Avenue, 10th Floor 
Irvine, CA 92612 

Ilene Anders SEVP & Chief Financial Officer 18100 Von Karman Avenue, 10th Floor 
Irvine, CA 92612 

Ted Filley EVP & Treasurer 18100 Von Karman Avenue, 10th Floor 
Irvine, CA 92612 

Jennifer Baumann EVP & General Counsel & Secretary 18100 Von Karman Avenue, 10th Floor 
Irvine, CA 92612 

For a current list of our board of directors, please see:  

http://www.alliant.com/About-Us/Pages/Board-Of-Directors.aspx. 

For a current list of our executive management team, please see:  

http://www.alliant.com/About-Us/Pages/Management-Team.aspx. 

b. If a firm is a partially owned or a fully-owned subsidiary of another firm, identify the parent company and 
describe the nature and extent of the parents' approval rights over the activities of the firm submitting a 
Proposal Statement. Describe the approval process. 

Alliant Insurance Services, Inc. is 100% owned by Alliant Holdings, Intermediate, Inc. which is 100% owned by 
Alliant Holdings Intermediate, LLC. The ownership structure of Alliant cannot be changed by the CEO or any of 
the existing equity holders, other than existing equity holders divesting themselves of their holdings in a liquidity 
event. 

Alliant operates from a vast network of offices throughout the United States. These offices are divided into four 
regions: East, West, Northwest, and Midwest. Although ultimately answerable to—and supported by—our 
corporate offices, service teams are empowered at the local level to direct resources to their clients’ benefit 
without bureaucratic constraint. This in turn fosters an entrepreneurial spirit which enables teams to be creative, 
agile, and quick to capitalize on attractive opportunities for our clients while managing risk. 

Alliant’s team structure, which is a cornerstone of our culture, mandates that we bring the best brokerage talent 
to the client to manage specific, complex assignments. Alliant has grown significantly over the last several years 
and marks our success by aligning our employees on a common mission delivering outstanding client-centric 
services. Alliant’s structure allows us to serve our clients in a manner that is unmatched by any other broker. We 
are one team nationally. There are no silos by product or separate departments for broking and placement. Our 
business model eliminates geographic boundaries and regional profit centers. There are no financial restrictions 
in deploying the best expertise for clients. 

Competitors might say our model isn’t “geographically focused,” or that our firm is “privately held.” What our 
competitors don’t realize, is that having no geographic boundaries allows us to provide our clients with the best 

http://www.alliant.com/About-Us/Pages/Board-Of-Directors.aspx
http://www.alliant.com/About-Us/Pages/Management-Team.aspx
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talent from our firm – wherever our professionals and specialists may reside. Our clients also benefit from Alliant 
being an employee-owned company because it allows us to be nimble and creative when identifying solutions 
for our clients and emboldens our employees with a drive for success that is unique to a broker of our size in the 
industry. 

c. If the Respondent is a partnership or a joint venture or similar organization, provide comparable information 
as required in (b) above for each member of the partnership, joint venture or similar organization. 

Not applicable. 

d. A statement that the Respondent has complied with all applicable affirmative action (or similar) requirements 
with respect to its business activities, together with evidence of such compliance. 

Alliant is an equal opportunity employer and makes employment decisions on the basis of merit. Company policy 
prohibits unlawful discrimination based on race (including traits traditionally associated with race, such as 
hairstyles), color, creed, age, gender, sexual orientation, political affiliation, national origin or ancestry, religion, 
marital status, military service/veteran status, pregnancy, physical or mental disability, medical condition, 
including genetic characteristics, or any other consideration made unlawful by federal, state, or local laws. It also 
includes a perception that anyone may have any of those characteristics or is associated with a person who has 
or is perceived as having any of those characteristics. All such discrimination is unlawful. 

As a government contractor, the Company takes affirmative action to promote equal employment opportunities 
for all qualified women, minorities, disabled individuals and veterans. Alliant Insurance Services also seeks 
applicant referrals from our current employees. 

Reasonable accommodation is available for qualified individuals with disabilities, religious needs, and as 
otherwise required by law. Contact Human Resources if a reasonable accommodation is needed. 

The Affirmative Action Policy is available for inspection by any employee or applicant upon request at a time and 
place that is mutually convenient for the employee and management. It is the firm belief of the Company that 
jobs must be open to all qualified persons, and the Company is committed to the success of an affirmative action 
program as an important business goal. 

In addition to the protected statuses herein, and in accordance with the California Fair Employment and Housing 
Act, the Company is committed to providing equal opportunities to all employees and applicants without regard 
to ethnicity, sex (including childbirth, breastfeeding and related medical conditions), gender, gender identity or 
expression, sexual orientation, ancestry, veteran status, marital status, protected medical condition, genetic 
information, or any other protected status in accordance with all applicable federal, state and local laws. 

Employees with questions or concerns about discrimination in the workplace should bring these issues to the 
attention of his/her manager, Human Resources, or any member of management, including the Chief Executive 
Officer, President, Chief Operating Officer or Chief Financial Officer, of the Company. Employees can raise 
concerns, report problems, or make complaints without fear of reprisal. Anyone found to be engaging in any type 
of unlawful discrimination will be subject to corrective action, up to and including termination. 

5. The number of years the business organization has been under the current management. 

Alliant was established in 1925. Alliant has been partially owned by Stone Point Capital since 2015. Alliant 
acquired Whitboy, Inc. (Boynton & Boynton) in 2017. 
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6. Confirm appropriate federal and state licenses to perform activities. 

Alliant has an insurance producer’s license in all 50 states, plus Puerto Rico, the US Virgin Islands, and the District 
of Columbia. 
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7. Insurance Consultant must have a minimum of ten (10) years of experience in insurance consulting/brokerage 
with a focus on boards of education. 

Alliant was established over 95 years ago. Vincent Krill has over 45 years of experience in insurance. Your team 
has significant experience with boards of education and school districts. 

8. Insurance Consultant should have other Boards of a similar size, and must submit a list of all references. 

Please see page 8 above for our references.  

9. The education, qualifications, experience, and training of all persons who would be assigned to provide 
services along with their names and titles. The consultant MUST possess both an Agency License and Individual 
Licenses for those persons who would be assigned to provide services to the Board of Education from the New 
Jersey Department of Banking and Insurance. 

Please see page 9 for information on your service team. 

Alliant’s turnover has traditionally been less than 15%. We take great pride in the vast array of training we provide 
to help further our colleagues’ knowledge and career paths (e.g., continuing education, training performance 
management, account management, sales management, employee engagement, career and 
succession/workforce planning, etc.). We believe that investing in our colleagues’ growth and development 
provides them the necessary education and support to continue their careers within the firm. 

Alliant has an insurance producer’s license in all 50 states, plus Puerto Rico, the US Virgin Islands, and the District 
of Columbia. All team members involved in placing insurance programs are licensed agents and meet the 
continuing education requirements of their respective State’s Department of Insurance. 
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10. A listing of all other engagements where services of the types being proposed were provided in the past five 
(5) years. This should include other boards of education and other levels of government. The following 
information, with regards to other clients, must be submitted for review: premium sizes, number of employees 
at other clients, claims experience, experience with negotiations in other districts, preliminary and final 
settlement figures. 

In order to respond confidentially to the information being requested, we are providing this response without 
revealing the Board of Education. Below is a sampling – not necessarily the 5 largest BOEs that we are broker for. 

For each of the districts shown below, our responsibilities range from optimizing terms and pricing for insurance 
renewals, advocating for the district through the claims process (we work for you not the carrier), and providing 
our school clients a coordinated approach to both the renewal challenges as well as claim resolution. Please note 
that this is privileged information.   

District A 

Est. P&C Premium: $859,827 
Total Budget: $95 Million 
Total Student: 4,484 
Total Employee: 826 

District B 

Est. P&C Premium: $1,846,958 
Total Budget: $293 Million 
Total Student: 14,618 
Total Employee: 2,500 

District C 

Est. P&C Premium: $1,011,262 
Total Budget: $161 Million 
Total Student: 8,409 
Total Employee: 1,546 

District D 

Est. P&C Premium: $527,511 
Total Budget: $33.9 Million 
Total Student: 1,247 
Total Employee: 212 

District E  

Est. P&C Premium: $280,830 
Total Budget: $28 Million 
Total Student: 1,092 
Total Employee: 206 
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Sample of Claim Resolution and Optimizing Results 

There was a recent issue with District E where they were experiencing a spike in the workers’ 
compensation modification factor which was projected to increase their premiums on renewal. After 
reviewing historical loss information, we were able to identify an employee that was injured and received 
medical treatment only to be readmitted for infections and other complications that resulted from that 
treatment. The medical expense specifically for that claim ballooned as a result of a potential medical 
malpractice incident. We were able to identify the issue to the insurance carrier and guided them to 
pursue subrogation against the physician practice. As a result, we were able to eliminate the claim 
expense from the district’s experience and significantly reduce their modification factor and renewal 
premium. 

Sample of Renewal Negotiations and Reducing Costs for our School Clients 

District A currently maintains the Property, Liability, Auto, Cyber, Umbrella, and School Board Legal 
Liability with Utica Mutual Insurance Company. Alliant has been representing Utica Mutual since 2009. 
We separated from participation in Utica’s National Dividend program and established our own program 
with another prominent agency in South Jersey. As a result, District A’s total dividends from 2016-2021 
totaled $219,132.29. 

The Workers’ Compensation program was placed with New Jersey School Insurance Group since 2002. 
Our representation with NJSIG was structured in 1998. Alliant established a sub group within this carrier’s 
Insurance program named Monmouth Ocean County Shared Service Insurance Fund (MOCSSIF) as 
administrator of this sub fund. The group maintains its own deviated rates, experience rating and 
premiums/structure from the NJSIG’s state program, while still being financially backed from NJSIG’s total 
premiums. 

As a result, District A has saved $3,422,786.12 in Workers’ Compensation premiums from the existing 
carriers prior to Alliant for representing the district.  

In addition, as a member of MOCSSIF, total safety grants from 2009 to 2022 has totaled $229,958. Alliant 
has also negotiated a refund for the district during the Covid period totaling $35,952. 

11. A description of all other areas of insurance consulting/brokerage activities, with emphasis on a 
description of those services of interest to a board of education client. 

Please see page 9 above to view the other benefits and/or products Alliant could provide the Board. In 
addition to property and casualty insurance, Alliant can also provide employee benefits, private client, 
and life and health services. Please let us know if the Board is interested in these other areas of expertise. 

12. Any judgments, claims or suits pending or outstanding against the company. If yes, please explain. 

From time to time, Alliant will experience E&O claims typical of the brokerage industry, none of which are 
material to continued operations or would hinder our ability to perform services in response to this RFP. 

13. Whether the business organization is now or has been involved in any bankruptcy or reorganization 
proceedings in the last ten (10) years. If yes, please explain. 
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No. 

14. List all immediate relatives of Principal(s) of Respondent who are Board employees or elected officials 
of the Board. For purposes of the above, “immediate relative” means a spouse, parent, stepparent, 
brother, sister, child, stepchild, direct-line aunt or uncle, grandparent, grandchild, and in-laws by reason 
of relation. 

The Alliant team does not have any immediate relatives that are board employees or elected officials. 

16. The successful insurance consultant shall be able, when necessary, to meet with the Superintendent, 
Business Administrator, Negotiations Committee, Board or designee and attend Board meetings, as 
necessary. Evidence of compliance with this request, as provided to other districts, must accompany this 
request for proposals. 

Built within our standard service plan are regularly scheduled meetings and/or reports that allow 
opportunities to review our progress on a regular basis. These include: 

› Monthly Open Items Meetings – A key objective for the Board and the Alliant team is to ask if 
there are any service issues and to determine the most important items that need to be 
completed. Our Open Items Report is updated to reflect these issues and your Alliant team will 
take whatever corrective actions need to be undertaken, if any. 

› Annual Renewal Strategy and Stewardship Meetings – Our strategy meetings, whether they are 
formal or informal, also allow us to ask how we are meeting the Board’s expectations and 
determine what service corrections, if any, need to be taken. 

We can schedule these meetings and reports more frequently, depending on the Board’s needs. 

17. The successful insurance consultant must provide documentation and financial information, as 
requested by the Board of Education. 

As a privately held corporation, we do not issue copies of our financials without a signed Mutual 
Confidentiality and Nondisclosure Agreement (NDA) in place. However, Alliant will produce its audited 
financial statements on a confidential basis for inspection at a mutually agreed upon date. 

18. The successful insurance consultant shall list a principal representative assigned to service the 
district. If the insurance consultant intends to designate an individual who is not an employee, such 
subcontractor shall be named and shall provide all of the information required of the ICE as listed in the 
request for proposal, including but not limited to the financial agreement between the ICE and 
subcontractor. 

Please see page 52 for your principal representative. 

19. The successful insurance consultant shall provide a list of ratings/proof of access to all major 
insurance companies servicing New Jersey. 

For information on our carrier relationships please see page 39. 
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Compensation 

Alliant is very flexible in designing alternatives which serve the Board's interests while providing adequate 
compensation for services rendered. 

We are willing to discuss broker compensation alternatives that will provide the most cost-effective 
approach to your organization. It is our desire to only receive the appropriate level of compensation for 
the brokerage services being provided to the board. 

We have utilized the following compensation structures with other organizations: 

› Commission basis 

› Commission basis on specific lines, while fee basis on others 

› Fixed, flat annual fee for entire program 

› Flat fee with annual adjustment 

We are fully transparent with all compensation earned, including the acceptance of contingent 
commissions. All invoices include a disclosure notice relating to commission/fees/contingency fees or 
supplemental income. Specific compensation arrangements vary by carrier and also based on the client’s 
specific structure for compensation. All clients are given the option to “opt out” of having the premiums 
associated with their placements included in any contingent income. For more information, please visit: 
https://alliant.com/legal/  

Alliant does not bill clients on an hourly basis. There is no limitation on access to any member of the team 
and no restriction on their time. Our service team will consistently deliver on the commitments being 
made to our clients and provide the involvement and dedication they deserve. All service items listed in 
our Service Commitment starting on page 32 are included in our fee. Any services that require additional 
fees are outlined in the RFP and would be clearly communicated before Alliant engages them.  

Please see the completed proposal form on the following page. 

https://alliant.com/legal/
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Appendix A: Required Forms 
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List of Agencies with Elected Officials Required for Political Contribution Disclosure 
N.J.S.A. 19:44A-20.26 

County Name: Monmouth 
State: Governor, and Legislative Leadership Committees 
Legislative District #s: 10, 11, 12, 13, & 30 

State Senator and two members of the General Assembly per district. 
 
County: 
 Freeholders  County Clerk  Sheriff  Surrogate   
 
Municipalities (Mayor and members of governing body, regardless of title): 
 

Aberdeen Township 
Allenhurst Borough 
Allentown Borough 
Asbury Park City 
Atlantic Highlands Borough 
Avon-by-the-Sea Borough 
Belmar Borough 
Bradley Beach Borough 
Brielle Borough 
Colts Neck Township 
Deal Borough 
Eatontown Borough 
Englishtown Borough 
Fair Haven Borough 
Farmingdale Borough 
Freehold Borough 
Freehold Township 
Hazlet Township 

Highlands Borough 
Holmdel Township 
Howell Township 
Interlaken Borough 
Keansburg Borough 
Keyport Borough 
Lake Como Borough 
Little Silver Borough 
Loch Arbour Village 
Long Branch City 
Manalapan Township 
Manasquan Borough 
Marlboro Township 
Matawan Borough 
Middletown Township 
Millstone Township 
Monmouth Beach Borough 
Neptune City Borough 

Neptune Township 
Ocean Township 
Oceanport Borough 
Red Bank Borough 
Roosevelt Borough 
Rumson Borough 
Sea Bright Borough 
Sea Girt Borough 
Shrewsbury Borough 
Shrewsbury Township 
Spring Lake Borough 
Spring Lake Heights Borough 
Tinton Falls Borough 
Union Beach Borough 
Upper Freehold Township 
Wall Township 
West Long Branch Borough 

 
 
 
(continued on next page)
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Boards of Education (Members of the Board): 
 

Allenhurst  
Asbury Park City  
Atlantic Highlands Borough  
Avon Borough  
Belmar Borough  
Bradley Beach Borough  
Brielle Borough  
Colts Neck Township  
Deal Borough  
Eatontown Borough  
Fair Haven Borough  
Farmingdale Borough  
Freehold Borough  
Freehold Regional  
Freehold Township  
Hazlet Township  
Henry Hudson Regional  
Highlands Borough  

Holmdel Township  
Howell Township  
Interlaken  
Keansburg Borough  
Keyport Borough  
Little Silver Borough  
Long Branch City  
Manalapan-Englishtown Regional  
Manasquan Borough  
Marlboro Township  
Matawan-Aberdeen Regional  
Middletown Township  
Millstone Township  
Monmouth Beach Boro  
Monmouth Regional  
Neptune City  
Neptune Township  
Ocean Township  

Oceanport Borough  
Red Bank Borough  
Red Bank Regional  
Roosevelt Borough  
Rumson Borough  
Rumson-Fair Haven Regional  
Sea Bright Borough  
Sea Girt Borough  
Shore Regional  
Shrewsbury Borough  
South Belmar  
Spring Lake Borough  
Spring Lake Heights Borough  
Tinton Falls  
Union Beach  
Upper Freehold Regional  
Wall Township  
West Long Branch Borough  

 
Fire Districts (Board of Fire Commissioners): 
 

Aberdeen Township Fire District No. 1 
Aberdeen Township Fire District No. 2 
Englishtown Borough Fire District No. 1 
Freehold Township Fire District No. 1 
Freehold Township Fire District No. 2 
Hazlet Township Fire District No. 1 
Howell Township Fire District No. 1 
Howell Township Fire District No. 2 
Howell Township Fire District No. 3 
Howell Township Fire District No. 4 
Howell Township Fire District No. 5 
Manalapan Township Fire District No. 1 
Manalapan Township Fire District No. 2 
Manasquan Boro Fire District No.1 

Marlboro Township Fire District No. 1 
Marlboro Township Fire District No. 2 
Marlboro Township Fire District No.3 
Millstone Township Fire District No. 1 
Neptune Township Fire District No. 1 
Neptune Township Fire District No. 2 
Ocean Township Fire District No. 1 
Ocean Township Fire District No. 2 
Spring Lake Heights Boro Fire District No. 1 
Tinton Falls Fire District No. 1 
Tinton Falls Fire District No. 2 
Wall Township Fire District No. 1 
Wall Township Fire District No. 2 
Wall Township Fire District No. 3 
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Appendix B: Certificates of Insurance 
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Appendix C: Letters of Recommendation 

(See the following 3 letters of Recommendation) 
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